Tematnuna pyopuka: EKOHOMIKA TA YIIPABJITHHS
HIAITPUEMCTBAMUA

YK 339.138
beaosa T.T.
K. €. H., JIOLIEHT,
JOLIEHT Kadeapy MapKEeTHHTY
HarionanbHOro yHIBEpCUTETY XapUOBUX TEXHOJIOT'1H

Jynin M.€E.
OakanaBp creniagabHOCTI «MapKeTHHI»
HarionansHOTO YHIBEPCHTETY XapuOBUX TEXHOJOT1H

Belova Tatiana
National University of Food Technologies

Dunin Maxim
National University of Food Technologies

OCOBJINBOCTI ®OPMYBAHHA MAPKETUHI'OBUX TPEH/IB
FEATURES OF FORMATION OF MARKETING TRENDS

Cmamms  npucesiuena  0coOOIUBOCMAM — (DOPMYBAHHSA — MAPKEMUH2OBUX
mpenois.

Jloeooumbcs HneobXiOHicmb usueHHss mpeHOy sk saeuwa. Haeoosmovcs
BUSHAYEHHS.  NOHAMMs — «mpenoy  pisnumu  asémopamu.  Iliokpecnioemuvcs
bacamozpannicme npobiemu, KA po3easiOA€EMbCsl, OCKIIbKU €OUHE GUHAUCHHS]
mpeHnoy He chopmosano.

Hasoosimbcsi 6uou  mapkemuneosux mpenoie, sKIi Maromv Nposié Ha
ceimogomy pisni. Ocobnusa ysaea npudinsemscs pozensoy Digital-wapkemuney,
OCKIIbKU GIH  peanizyemvpCsi WLISAXOM GUKOPUCMAHHS YUMPOBUX MEXHON02it ma
eNIeKMPOHHUX — npucmpois.  Jlosooumuvcsi  HeoOXIOHICMb — 8paxy8aunHs  npu
Gdopmysanni cmpamezii NIONPUEMCMBA NAPMHEPCLKUX 83AEMOBIOHOCUH 31 C8OIMU
knienmamu (1-to-1 marketing), kpeamuenicme ma innosayii, ocobaueocmi

8IPYCHO20 MA NAPMUZAHCLKO20 MAPKEMUH2Y, A MAKOHC 000AMKOB80I YIHHOCMII.



Oxpecniotomuvcst  0cobaugocmi  (hopmyeanHs ma po36UMK)Y VKPAIHCLKUX
mpenoig. Iliokpecatoromvesi maki ixXHi pucu, K OMHIKAHATbHICMb, NIOBUUJEHHS
3Hauywjocmi  mapxkemuney O 60isnecy, nepexio ¢ digital, spocmanns
KOHKYDeHmHOi 60pomubu 3a Cnojcuéayd, 6UCOKUL pieeHb KOHYeHmpayii Ha
sakicnomy konmenmi, nonyaspusayis Influencer Marketing.

Busuaromvca mapxemuneogi mpenou, aKi npumamanHi NUBOBAPHIL 2aAly3i
Ykpainu ax munoeozo npedcmagHuka 2any3e8020 PUHK).

Kuarw4oBi caoBa: mpeno, mapxemuneosuii mpeHo, C8IimMoGUll mpeHo,
Digital-uapxemune,  1-to-1  marketing, ommuixananonicms,  KpeamusHicmo,

000amKo8a YiHHICMb.

Cmamoes  nocesujena 0coOeHHOCMAM HOPMUPOBAHUSL  MAPKEMUH2O8bIX
MpeHO08.

Jlokazvieaemcsi  HeobX00uMOCmMb — U3YYEHUs  mMpeHod  KAK — SG/LeHUSL.
Ilpusoosimess  onpedeienuss ~ NOHAMUSL — «MPEHO»  PAZHBIMU  ABMOPAMIUL.
Tloouepkusaemcss MHO20ZPAHHOCMb PACCMAMPUBAEMOU NPOOLEMbL, NOCKOIbKY
eouHoe onpeoeiieHue mpeHoa He chopmuposano.

Ilpusoosimess  6uObl  MAPKEMUH2OBLIX — MPEHO08,  KOMOpble  UMEIOm
nposenenue Ha muposom ypoeue. Ocoboe SHUMAHUE YOeNAeMCs PACCMOMPEHUIO
Digital-mapxemunea, nockonvky on  peanuzyemcs nymem  UCNOJIb30BAHUS
yugposvlx  mexHono2ull U INEKMPOHHLIX  ycmpoucme.  Jlokazvleaemcs
HeobxooumMocms — yyema npu  (opmMuposanuu - cmpamecuu  npeonpusimus
napmuepckux ezaumoomuoutenuii co ceoumu rauenmamu (1-to-1 marketing),
KpeamueHoCmu U UHHOBAYUU, OCODEHHOCMU BUPYCHO20 U NAPMU3AHCKO20
MapkemuHned, a makice OONOJIHUMENbHOU YeHHOCMU.

Onpeoenstomes ocobeHHocmu @opMuUpos8arus U pazeumus YKPAUHCKUX
mpenoos. [loouepxuearomecs makue UX uepmvl, KAK OMHUKAHALHOCHIY,
803paAcmManue 3HAYUMOCMU MapKemuHea ONs OusHeca, nepexoo & digital, pocm
KOHKYPEeHmHOU 60pbObl 3a nompebumelis, BblCOKUN YPOBEHb KOHYEHMPAyuu Ha

KauecmeeHHoM Koumenme, nonynsapuzayus Influencer Marketing.



Hzyuatomea mapkemuneosvie mpenovl, KOmMopble HPUCYu NUB0BAPEHHOU
ompacau YKkpauHvl Kak munu4Ho2o npeocmasumelis Ompaciedo2o pulHKA.

KuloueBble ciioBa: mpeno, MapkemuHeo8vlli mpeHo, MUpPOBol mMpeHO,
Digital-wapxemune, 1-t0-1 marketing, omHuKanarbHOCMb, KPEeaAmMu8HOCMb,

0onoaIHUmMebHasl YEHHOCMb.

The article is devoted to the peculiarities of the formation of marketing
trends.

The need to study the trend as a phenomenon is proved. Definitions of the
concept of "trend” by various authors are given. The versatility of the problem
under consideration is emphasized, as a single definition of the trend has not been
formed.

The types of marketing trends that are manifested at the global level are
considered. Particular attention is paid to the consideration of Digital Marketing,
as it is implemented through the use of digital technologies and electronic devices.

The necessity of taking into account when forming a strategy of partnership
relations with its clients (1-to-1 marketing), creativity and innovations, features of
viral and partisan marketing, as well as additional value is substantiated.

It is explained that 1-to-1 marketing is direct marketing, which involves
communication between seller and consumer face to face. Creativity and
innovation are shown to be a trend that correlates with Digital Marketing, as most
innovation is in the IT sector.

It is demonstrated that viral and guerrilla marketing is a trend whose
popularity is growing due to sales through popular social networks and platforms.

Peculiarities of formation and development of Ukrainian trends are
outlined.

The following features of Ukrainian trends are emphasized: omnichannel,
increasing the importance of marketing for business, the transition to digital

marketing, increasing competition for the consumer, a high level of concentration



on quality content, promoting of promoting goods and services through the use of
thoughts leaders.

The reasons why Ukrainian companies are actively investing in the
development of digital marketing are explained: the dynamics of Internet
penetration into the lives of consumers increased from 12% in 2004 to 71% in
2019.

The marketing trends inherent in the brewing industry of Ukraine are
studied: deeper support of sales of premium products, changes in the structure of
segments, mergers of enterprises, reduction of average retail value of sold
products, growing popularity of PET packaging, reduction of production and
sales.

Keywords: trend, marketing trend, global trend, digital marketing, "1 to 1"

marketing, multichannel, creativity, added value.

IToctanoBka mpo6aemu. CyyacHi KommaHii, SKi JIIOTh JIOKaJbHO a0o
TpaHCHAIlIOHAJIbHO, BCE OLIbIIE CTUKAIOTBCSA 13 MPOOJIEMOI0 HEBHU3HAYEHOCTI
MOBEJIHKM CIIOKMBAYiB, BIUIMB Ha SKy 3AIHCHIOIOTH pi3HI TeHueHmii. lle
NEPETBOPIOETHCS B CKIAIHY CHUTYyallill0 BH3HAYEHHS Ta MPOTHO3YBaHHS
MapKEeTHHTOBUX TpeHiB. OCHOBHMM YMHHUKOM BIUIUBY Ha PO3BUTOK CYCITIJIBCTBA
Ipy BU3HAYCHHI TEHJCHIIM B TENEpilIHIA 4Yac € HAayKOBO-TEXHIYHHI IIporpec.
Axmo 20 pokiB TOMY aKTHBHO KOPHCTyBajaucs [HTEpHETOM NpHUOIU3HO YBEPTH
CIOKMBA4iB IUIAHETH, TO Hapasl CUTyallii 3BOPOTHA — TUIBKH YBEPTh HE
KopuctyeTbess IaTepHeToM. Tomy mocrae Oarato 3amMTadb MIOJ0 TOTO, SK
MPaBUJIBHO BUBYATH CYYacHI TPCHIM Ta 3IMCHIOBATH iXHE OI[iHIOBAHHS.

MapKeToJIoTH HaMararThCs JOCHTIKYBAaTH MapKETHHTOBI TPEHAM Ta iXHIN
BIUIMB HAa JISUTBHICTh TIANPHEMCTBA Ta CHOXKHBAYiB. 3 II€0  METOIO
3aCTOCOBYIOTBCSl  pi3HI  IHCTpyMeHTH, Hamnpukiax, Google Trends, sxi
JIOTIOMOTal0Th B JIMHAMIIl BUBYUTH, SIK MOBOJUTH ce0€ TOM UM 1HIIUN NPOIYKT Ha
IIEBHOMY PHMHKY 3a KOHKPETHHH MPOMDKOK Yacy. AJie JOJaTKOBOKO CKIIAJIHICTIO €

T€, 110 MOJIOJIE MOKOJIHHSA CIOXXHBayiB (3yMepu, MUIEHIANN), HAa SIKE BCE OUIbIIE



3MIIy€ThCS AKIEHT, € He TAKUM Ilepef0adyBaHuM, K MOIEpeaHi MOKOMiHHA. Ix
BaXKKIIIE€ 3JMBYBaTH, BOHU 3 JIETKICTIO MEPEKIIIOYaThCs Ha IHIIUKA OpeHa, SKIIO BIH
3alpoIOHyE OUIbII BUTIJHE CIIBBIIHOLICHHS IIHU-SKOCTI. TakoX BOHH HE
BIIUYBAaIOTh TaKUl BIUIMB pPEKJIAMU — IM Ba)JIMBIIIE IMOYUTATH BIATYKH abo
MTOJTMBUTHCS OTJISIIU BiJl pCAIbHUX CITOKMBAYiB. TakuM YWHOM, TUTAHHS BUBYCHHS
MapKETUHTOBUX TEHACHIIIA 3arOCTPIOETHCS, & TOMY HEOOXITHICTh Y PETEILHOMY
aHaJi31 TPEHY 5K SIBUILlA CTA€ HEBIIKIATHUM.

AHaJi3 OCTaHHIX aocjilkeHb i myOaikamiid. HaykoBux myOmikamii 3
IILOTO MUTaHHs He O0araro. [Ipo0eMor0 BHHUKHEHHS Ta PO3BUTKY MapKETHHTOBUX
TPeHAIB 3aiimManucsa Taki ykpaiHCchki BueHi, ssk Typuun JI., OctpoBepxoB JI.,
Imnsmenko H., PocoxaTta A., Xmapcbka [LA. Kapnunceka lO., Jlnnuk ., Caltuyk
I., MMunumuyk B., JanuikoB O., ABepina O. Tomo. Alie CUCTEeMHHUH aHali3 HE
NPOBOAMBCA. ToMmy ©OaraTo MHUTaHb 3aJUIIAIOTHCS HEBHUPINICHUMH, 30KpeMa,
BpaxyBaHHsS 0COOJIMBOCTEH (hOPMYBAaHHS Ta BIUIMBY MAapKETHUHTOBUX TPEHIIB Ha
TISTTBHICTD TIAITPUEMCTBA.

IlocTtanoBka 3aBaanHs. BpaxoByroun akTyajabHICTh MpOOJIeMH, 3aBIaHHAM
JIOCJIIJDKEHHSI € XapaKTePUCTHUKA PI3HUX BHUIB MapKETHHTOBUX TPEHIIB, IXHIX
0COOJMBOCTEH Ta BIUITMBY Ha JISJBHICTH MIAMPUEMCTBA Ta MIOBEAIHKY CIIOKHBAYiB.

Buxiaaax ocHoBHoro marepiaiay pociaimkeHHst. XXI| cTomitTs Hackpi3b
NPOHM3aHO TPHUKJIAJaMH  YCIINIHUX IMIANPUEMCTB, SKi 3MOTJIA CTBOPUTH
VHIKQTBPHHIA TPOAYKT Ta Ha3aBXIH YBIUTH B IMJICBiOMICTH criokuBadiB: Apple,
Google, Facebook, SpaceX — me kommaHii, SKi IOYMHAIUCH 13 JUBHUX
«cTaprariBy, Bipa B sIKi Ha mo4aTky Oyna myxe manoro. Ko Apple mpesentysana
peBomtomiitHI  cMapT@oHHM, OUIBIIICT, YCTAJICHUX JCCATUIITTAMH Oi3HECiB
HACMIXaJMCS Ta HE MOTIM 3pO3YMITH, KOMY 3K TIIel «HEmoTpio» Moxe
3HAIOOUTHCS. AJie YCITiX 3a3HAYEHUX KOMTIAHIA KPUBCSA B TOMY, IO iX JISUTHHICTH
OasyBamacst Oe3mocepelHbO Ha (PyHIAMEHTATBbHUX OCHOBAaX MAapKETUHTY 1
JTOCIKEHH1/TIPOrHO3YBaHH1 TEHACHIII PUHKY Ta TMOBEIIHKM crokuBadiB. Lle
CTaJ0 BIANPaBHUM NYHKTOM MpH B3a€EMOAIl 13 CHOXMBAauYaMH Ta BEJICHHS

nisimbHOCTL. CTBOPEHHSI MPOAYKTY, SIKUM OM KOPUCTYBallMCS CcaMl 3aCHOBHUKH,



MPUCITYXaHHS O PUHKY, BIACYTHICTh CTpaxy MO0 PU3UKIB, KOMYHIKAI[IS Yyepe3 Ti
KaHaJIM CIUIKYBaHHS, sIKI MOJ00AIOThCS CHOXKHMBayaM, — BCE II€ XapaKTEpPU3YeE
BUIE3a3HAYEH] YCIIIIHI MINPUEMCTBA.

Po3ymitoun Te, Ha SIKi pU3UKHM WIILIK Taki KOMIMaHii, BITYU3HSAHI Ta 1HO3EMHI
MapKeTOJIOTM BC€ OUIbLIE HaMaraloTbCs TMOKPAUIUTH SIKICTb BHBYEHHS Ta
MIPOTHO3YBaHHSI MApKETUHIOBUX TPEHMAIB AJI1 MiHIMIi3alli MOXJIKMBOCTI MpPOBAILY
IPOJYKTYy abo MISJIBHOCTI opradizaiii B 1iiomy. ['pamoTHa poboTa i3 TpeHIamu
ChOTO/IHI Maie CTOBIJCOTKOBO TapaHTye OyIb-siKiii KOMIaHiii OyTH Ha KpOK
nornepesy 3a IHIINX, 10 Ma€ BiqoOpaXeHHs, HAPUKIIad, Y 3pOCTaHH] CIIOKUBYOTO
cepelloBuIIIa MIANPUEMCTBA a00 3aBOIOBaHHI OUIBINIOI YACTKU PUHKY. BianmoBiaHO
710 1[bOT'0, BAXJIMBO 3PO3YMITH, IO TaKe TPEHJ 3arajoM Ta siKi HOro BUAM Hapasi €
NOMYJISIPHUMHM Y CBIT1 Ta B YKpaiHi.

Posristnemo, sik 3apa3 TpakTyeTbesa MOHATTS «TpeHa». [IpeactaBumo pi3Hi
TIyMadeHHs 1[bOTo siBuma (Tadu.1).

Tabmuus 1
Bu3zHaueHHSI MOHATTA «TPEHI»

ABTOD Buznauenus

H.C. Imnsmenko,
A.C. Pocoxara
[2, c. 30]

Tpena — 11e NepCIneKTUBHUM HAMPSMOK PO3BUTKY MOTPEO 1 3aITUTIB
CIOXKMBAYIB, TEHCHITIS 10 3MIHM B MaiilOyTHHOMY.

Tpenn (TeHaeHIis) — CIPSMOBAHICTh 3MIHU MMOKA3HUKIB (00CATY PUHKY,
BUTpAT Ha 3apoOITHY IUIATY, BUTPAT HA TPEHT MAPKETUHT, KUTbKICTh

MapkeTuHroBHit N Lo
MOKYIOK, KUTbKICTh BI3UTIB 1 T.II.), sIKa BU3HAYAETHCS MUIIXOM 00pOOKH

crosuuk [10]

3BITHUX, CTATUCTHYHMX JaHUX 1 BCTAHOBJICHHS HA I[iii OCHOBI TEHICHIIIH
3pOCTaHHsI IKOTOCh TIOKa3HUKA a00 HOTOo CIaiy.

Beb-pecype kom-

Tpena — e MUKIIYHA 3MiHa TOJIOBHUX TTOKA3HUKIB €eKOHOMIKH; CIIOCIO

dir [14] IPOCYBaHHSI, IKUH B TAHUH Yac NPUHOCHUTH PE3yJIbTaTH.
Penmakiis
«byxrantepcekuii | TpeHn — TeHAEHIIIs, TOMIYeHa eKCIIEPTHO 1 CTiiika B Yaci.
00mix» [11]
CnoBHHUK

IHIITOMOBHUX CJIIB
Menbanuyka [8]

Tpenn — TpuBana, JOBroyacHa TEHJCHILIIS 3MIHM €KOHOMIYHUX
MOKa3HHUKIB B EKOHOMIYHOMY IPOTHO3YBaHHI.

Ioicepeno : cknadeno asmopamu 3a [2, 8, 10, 11, 14]

[IpoananizyeMo pi3HI MIAXOAW JO BHU3HAYCHHS TIOHATTS MAapKETHHTOBOTO
tpenny. H.C. Innsamenko ta A.C. Pocoxara HarojomyoTh Ha TOMY, 10 TPEHAOM €
CIPSIMOBAHICTh PO3BUTKY CHOKMBYMX IMOTPEO 1 3alMTIB, IO YOCOOTIOETHCS SK

TEHJICHIIIS 0 TIEBHUX 3MiH B MallOyTHHOMY.



Y  MapKeTHHTOBOMY CJOBHUKY TPEHJ TPEJACTaBICHUN SK 3MiHa
€KOHOMIYHHUX ITOKa3HUKIB, HAa OCHOBI SKHX BH3HAUYalOThCS IICBHI TCHICHIIII.
[IpuOnu3HO TOTOXKHE BHU3HAYEHHS HABEJCHO Yy CJIOBHHMKY IHIIOMOBHHMX CJIiB
Mensanuyka Ta Ha BeO-pecypci kom-dir.

Penakuiss «byxrantepcbkuii  00JIIK» BHU3HAYa€ CYTHICTb TPEHAY SK
TEHJICHIIII0, 110 3adikcoBaHA €KCrIepTamMu. TakoxX MIAKPECITIOETHCS OJHA 3 PUC
TPEeHly — HOro CTIMKICTh y yaci. ToOTo, TyT MOXHa rOBOPUTU MPO CUMO103 ABOX
dbakTOpiB — JIOJCHKOTO Ta MATEeMaTUYHOTO. 3a JOMOMOTOK CIEIIaIICTIB
BU3HAYAETKCS, 1110 MEBHI1 1T CX0K1 Ha TEHJIEHIIII0, @ HE € Pa30BUM CMAJIaXOM, MICTIs
4Ooro 1€ MiATBEPKYEThCS ab0 CIPOCTOBYETHCS 3a JOTMOMOTOIO 300pasKeHHS
4acOBHX BIIMITOK Ha rpadiky.

Hapenenuii anamiz pi3HUX MIAXOIIB 1O BHU3HAYEHHS CYTHOCTI TOHSTTS
«TPEHIl» NIEMOHCTPYE, IO BOHO HE MAaE€ €JUHOTO TPAKTYBaHHS BHACIHIIOK
OPUCYTHOCTI TOJSPHUX TMOIMJISIAIB, IO BKa3ye Ha Horo OaraTOrpaHHICTh. Y
HABEJICHOMY BHM3HAuY€HHI IJIKpECJeHa Taka puca TPEHIy, SK CTIAKICTh y dYaci.
Xo4a BOHA HE €IMHA.

Matouu po3yMiHHS, IO TaKE€ MAPKETUHTOBUN TPEH[, MOXKHA JIOCHIJIUTH, SIKi
TeHJeHIii copMyBamucs y CBITI 3a OCTaHHE JCCATUIIITTA Ta MPOJOBXKYTh
yIOCKOHATIOBATHUCS ChOT0JIHI. e JomoMorke 3po3yMiTH, SIKI MapKETHHTOBI TPEHIU
MalTh CYTTEBUH BIUIMB Ha BEIACHHA OI3HEC-AIJIBHOCTI Ta (popMyBaHHS
CIIOKMBYOTO CEPENIOBHUINA MIANPUEMCTBA. PO3riIsiHEMO BHIM MapKETUHTOBUX
TPEHIIB, SIKi MAIOTh MPOSIB HA CBITOBOMY piBHi (Ta01. 2).

Tabmuma 2

XapakTepuCTHKA CBITOBUX MAPKETHHIOBUX TPEH/IB

Ha3Ba Ta cyTHICTb ITpuxnagu
1. Digital-mapkerunr — 6a3yeTbcst Ha BukopucTaHHs TakuxX IHCTPYMEHTIB, SIK
(bopMyBaHHI MAPKETUHI'OBOT CTpaTerii HEepCOHAJIbHI KOMII I0TEpU, CMApT(OHH,
KOMYHIKAIIii 32 TOTIOMOT'0}0 BUKOPUCTAHHS MoOUIbHI Tenedonu, Tabnetku Th, irposi
U(PPOBUX TEXHOJIOTIH Ta IEKTPOHHUX KOHCOJI1 TOLIO.
IIPUCTPOIB.
2. 1-to-1 marketing — migBUIIIEHHS PIBHS [TomroBa po3cuika mo 6a3i CIOKUBaYiB,
NapTHEPCHKUX B3a€EMOBIIHOCHH 31 CBOIMHU 3BEpHEHHS IPOMOYTEPA 3 METOIO PEKJIaMH Ha
KJIIEHTaMU. BYJIUII Y B TOUL(I MPOJIAXKY, KYITIBIIS B

IHTEPaKTUBHOMY PEXHUMI TOIIO.




3. KpeaTuBHicTh Ta iHHOBaLii — BUKOpUCcTaHHs | [TokpamieHHs mpouecy KymiBii Ha cTafil
MapKeTHHTY iHHOBauii Ta Digital-MapkeTHHTY | IPUIHATTS pilleHHs (HAPHUKIIAI, TOProBa
Ui TEHEepYBaHHS HOBUX iell  (HOBHX | Mepeka MOXe CTBOPUTH MOOLIbHUH I0/1aTOK,
NPOAYKTIB, 3pYyYHHX YHNAKOBOK, SKICHIIKX | 32 JIOTIOMOTOIO SKOTO MO)KHa OyJie 3a37aeriap

IIOCJIYT TOLIO). BIpTyaJIbHO MOOAYUTH, K BUIIIAJAIOTH Pi3HI
peui).

4. BipycHwii 1 HapTU3aHCHKUI MapKETHHT — BukopucranHs 01HOTO 3 BUJIB BipyCHOTO

IHCTPYMEHTH MapKETUHTY, 10 HAJIEXKATh JI0 MmapkeTtuHry — Pass Along, sikuit

MaJio OIO/PKETHHX 1 MalOTh BIpYCHUHN €(eKT: NPEJCTAaBICHUN BiICOPOIMKAMHU, KyMETHUMHU

Mo0aYMBIIN LIKaBY PEKJIAMHY MPOIIO3HIIIIO, ¢doto (Memu), KOTpi IepeAArOTHCS Bifl OAHOTO

JIIO/IN AUISITHCS POJIMKOM OJIMH 3 OJHUM. KOPHCTYBaya J0 IHIIOTO.

5. JlonaTkoBa LIHHICTh — HaAUIEHHS NPOAYKTY | CTBOPEHHS YHIKAJIbHOTO JAM3aiiHYy,
MIEBHUMH TiepeBaramu (LIHHICTIO), Kl OyIyTh | cHeliaJbHUX «(IIIOK» IPOIAYKTY, 1CTOPIi
BUpIIIYBAaTH  NpoOJeMy  CIHOXKHBAa4diB  Ta | IPOIAYKTY, 1O/IaBAHHS «CEKPETHOTO»
3aJI0BOJIBHATH iXHI 3aIIUTH. IHTPEIIEHTY.

Iicepeno : cknadeno asmopamu 3a [13]

OCHOBHUX MapKETUHTOBHX CBITOBUX TPEHIIB OyJI0O BHOKPEMJICHO IT SITb.
[osoBHy yBary ciim nmpuaudtd nepiiomy Ttpenay — Digital-mapketunry. Bin
yocoOmoe  co0or0  MacoBy IU(POBI3allil0 KOMYHIKAIIMHUX KaHATIB, fKI
BUKOPUCTOBYIOTBCS IS B3a€EMOJIi 13 CIIOXMBayaMu, IO HA3aBXKIU 3MIHUJIO
MozeNnb BeaeHHs Oi3Hecy. CydyacHUM CIIOXKMBad OTpHMaB BiJl IIUX 3MIH 0ararto
nepeBar, OAHIEI0 3 SIKUX €, HAMPUKIIAJ, Oe3Mocepe/He 3aTyuYeHHs Y B3aEMOJIII0 13
OpeHIoM (TMOCTIMHUHN TPEKIHT CTOPIHOK OPEHAY Y COIlIaIbHUX MEpekax, /e MOKHA
3QJIMIIATH KOMEHTapi 1 CHUIKYBAaTHCS 13 MpEICTaBHUKAMHU KOMMaHii, TOOTO
BUPAXKATHU CBOIO TYMKY).

Opmiero 3 mepmux Ied miaxig Bukopucraga kommaxis Apple. Bona
chopmyBaja ymMoBHE KoJio (haHATIB CBO€I MPOAYKINi, sSIKI MOIJIM TaM, Je
oOroBoproBayiacs Mpoaykiliss Apple, koMeHTyBaTH Ta HajgaBaTH CBOi MOOaKaHHSI
moao au3anHy, (QyHkmii, iHTepdeiicy Ta iH. BaxkiamBuMm Oyno came Te, IO
MPEICTaBHUKM KOMIIaHii MOCTIHHO MOHITOPWIM BIATYKH CHOKHBAYiB Ta Opanu 10
yBard TNeBHi 1ikaBi iei abo 3ayBakeHHs. TakuM 4MHOM, CTIOKHBa4i PO3YMUIH, 110
KOMIIaHis iM BiggaHa Ta 4Yye iX 1 1e Oyno NIATBEPIIKEHO pe3yiabTaTaMu
nocimimkenass Pew Research Center momo cormialbHUX MEpeX: BOHO
MPOAEMOHCTpYBaio, 1o 17% Bix 3aragbHOI KITBKOCTI KOPUCTYBayiB COIIaIbHUX
Mepex Outbiie 18 pokiB MIOAHS MEPEBIPSIIOTh AKAYHT 1 YaCTO MPUUMAIOTh PIIICHHS

PO TOKYIIKY il BILTMBOM colliaibHuX Tuiatdopm [9, c. 82].




3aBAsSKM JIJDKUTAII3aIi, CHOXKMBady OUIbIIE HE MOTPIOHO OIrTHM 3a
OpeHII0M, aJ’Ke TEepUTOpiaibHI OOMEXEHHs PO3MUTI 3aBIsKu [HTepHeTy 1 Temep
OpeHa OLKUTH 3a CHOXHBaueM. MOXHa 3ayBaXUTH, IO I[HTEpHET aomoMmir
BJIOCKOHAQJIMTH TMPOIIEC MOKYIIKH JIJIsI CITOKMBAYiB.

[HmIi CBITOB1 TpeHAM, IO HaBeAEHI y Tabd. 2, € HE MEHII Ba)XIMBUMHU.
30kpeMa, iX MOYKHA OTHCATH HACTYITHUM YHHOM:

* 1-to-1 marketing — ae daxto, 11e — IpSIMHUI MapKETHHT, SIKUH mepeadayae
KOMYHIKAI[IF0 MK MPOJABIIEM Ta CHOXKUBA4YeM OOJUYYSIM J0 OOJIHYYS; LIEH TPEH.T
PO3MOBCIO/IKYETHCS aKTUBHIIIIE 3 KOXKHUM POKOM, TOMY 110 KOHKYPEHTIB CTa€ BCE
Oinblle, MPOAYKIIIS CTa€ BCe OUIBII CXO0XKO0I0, X04ya ¥ qudepeHifioBaHol0, a TOMY
KOMIIAHIIM TOTPIOHO SIKiCHIIIE BUOYIOBYBAaTH KOMYHIKAIII0 13 I[UIHOBOIO
ayJIUTOPIEIO ISl TOTO, 1100 BOHA pO3yMiJia, UMM caMe TpoayKT kommaHii N kpaiie
a00 LIHHIIIE 32 MPOAYKT KoMIiaHii M;

* KpEaTMBHICTh Ta IHHOBAIlli — TpeHJ, IO Jy)XE€ TICHO KOPEIIE 13
THKUTATI3AIE0, TOMY IO OUIBIIICTh 1HHOBAIM cTocyeThesi came |T-cexTopy;
Hanpuknan, y 2013 pomi kommanis IKEA 3amyctuna MOOUTBHMEM J10JATOK
«Karanory, akuil 3a TOMOMOIOI0 BIPTYaJbHOI PEaTbHOCTI AOMOMII CHOKHBadyaM
OLIIHIOBATH, K Pi3HI MO BUIIAAAAMMYTh Y HHX B Oymimi [5]; Take pimeHHs
SIKICHO TTOKPAIIMJIO MPOIEC KYIIBII ISl CIIOKUBAYiB, 1[0 BUKIMKAJIO IIe OUIBIITY
nosTbHICTD 110 Operay IKEA;

* BIpyCHUH 1 MapTU3aHCHKUNA MApPKETUHT — TPEHJ, IO 3apa3 JOCITHYB
amorer0 CBOTO PO3BUTKY, TOMY IO IOYaB pPeai30BYBATHUCA 4Yepe3 TMOIYJIApHi
coliaiibHI Mepexi Ta TatGopmMu; 3 TOUYKH 30py 3araabHoOi Teopii Helpodizionorii
Ta TICUXOJIOTii, KOPOTKI BiICOPOJIMKN Ta KapTUHKHU (Cy4acHI MEMH) € HaHOUIbII
BJIAJIMIM THCTPYMEHTOM JUTsl IPUBEPHEHHS YBaru JIOJWHU, 2 TOMY KOMIIaHI1 TyXe
AKTUBHO BUKOPUCTOBYIOTH ITI0 MOKJIMBICTh B CBOiX PEKJIAMHHUX KaMITaHISIX, YAM
MOKPAIIYIOTh B3a€EMOBITHOCHHHU 13 CIIOKUBAYaAMU, 3TY9al0UH iX 0 HeHOPMATBLHOT
KOMYHIKaIIii;

* JI0JATKOBA LIHHICTh — TPEH]I, 0 BUPAXKAETHCS HACTYITHOIO 1JIC€10: TUIBKU

TOM TOBap, SIKUW BUpIIIYE NpOoOIeMy CIOXKKUBada ad0 3aJI0BOJIbHSIE HOTO KIFOUOBY



noTpedy, Mae IMpaBO Ha ICHYBaHHS; SKILO TaKOl JOAATKOBOI LIIHHOCTI HEMAE, TO

TOBap NMPUPEUYECHHUI HA BIICYTHICTh IHTEPECY 1O HBOTO.

Po3rnsiHyBIIM CBITOB1 TPEHAM, MOXHA OTPUMATH YITKY KapTUHY CTOCOBHO

TOrO, SIKI TEHJEHII] € YCTaJICHUMH 3a KOPJIOHAMHU Ta SIKy KOPUCTb BOHU HECYTh

CIIOXKHBayvy.

VYKpaiHCbKUI PUHOK Ma€ CBOi OCOOJIMBOCTI 1100 (POPMYBaHHS Ta PO3BUTKY

TpeH 1B, TOMY OyJie IiKaBo iX po3risHyTH (Tadu.3).

Taonus 3

XapaKTepuCTHKA 3araJIbHOYKPAIHCBKUX MAPKETHHIOBUX TPEH/IIB

HazsBa ta cyTHICTB

ITpukmaan

1. OMHIKaHaJBHICTD (KOMILJIEKCHICTD) —
IHTerpalist KUIbKOX KaHaJliB 3 METOI0
CTBOPEHHS I[UTICHOTO Ta MOCIiI0BHOTO
obcnyroByBanHs KiieHTiB [12].

BuxopucranHs 0JHOUYaCHO TaKUX
IHCTPYMEHTIB, SIK Be0-CaiiTH, CoLiaNbH1
Mepexi, oduraiftH T0moMoryd B Mara3uHax
TOILIO.

2. 3pocTaHHs 3HAYYIIOCTI MAPKETHHTY IS
0i3HECy — YCBIIOMJICHHSI KOMITaHISIMH, IO iM
MOTPiOH1 MAPKETUHTOB1 IHCTPYMEHTH IS
MOKpAIIeHHsT PUHKOBOI mo3uitii [12].

3pocTaHHsI BUTpPAT HAa Cy4yacH1 MapKETUHIOB1
IHCTpyMeHTH, Hanpukiaa, SMM (MapkeTuHr B
COITIAVIBHUX Mepexkax), 3a IOMOMOTOI0 SKHX
BHOYIOBYIOTBCSI KOMYHIKAIIIT 13 CITOKUBavYaMu
yepes BigoMi coriansHi Mmepesxi (Twitter,
Instagram, TikTok) a6o Bizeo-miardopmu
(YouTube).

3. IMepexin B digital — nmudposizarris
MapKEeTHHTOBOI AismbHOCTI [12].

Bukopucranns comiansaux Mepex (Facebook,
Instagram), BeG-caiiTiB, iHGOpMAIIHHAX
0JIOTIB IS peKJIaMH 3aMICTh TPAJAUIIIHHUX
IHCTPYMEHTIB.

4. 3pocTaHHs KOHKYPEHTHOI 00pOTHOU 3a
CIOXMBaya — CTBOPEHHS OUTBII KPEaTHBHUX Ta
BUTOHYCHHX PIllICHb MPH MPOJAKY
npoayKitii/Hamanus nociyru [12].

CTBOpEHHS TOAATKOBOT IIIHHOCTI JJIst
MPOJYKTY, HAPUKJIAJ, 3pydHa yIIaKoBKa,
SICKpAaBUH JU3aiiH €THKETKH TOIIIO.

5. Bucoxuii piBeHb KOHILIEHTpALlIi Ha SIKICHOMY
KoHTeHTI [9, ¢. 82].

BukopucranHs KHM)XOK, 0JI0TIB, Bijeo-
KOHTEHTY JJIsl MIIBUILIEHHS iHTepecy 3 00Ky
CIOKMBAYIB 10 MPOAYKTY/TIOCTYTH (32
nonomororo SEO-onTumizartii, aigorenepartii
TONIO).

6. Iomynsipusauis Influencer Marketing —
3BEPHEHHSI JI0 HE3aJI)KHUX OHJIAH-Cy0’ €KTiB
15l IPOCYBaHHs Mpoaykty [12].

CuiBpobitHuITBO 13 YOUTube-6orepamu.

Iicepeno : cknadeno asmopamu 3a [9, 12]

3a octaHHI pokd B YKpaiHi chopMyBaIuCs LIICTh OCHOBHUX TEHACHIIIN, 5Kl

Oynu BUIUIEH] aHaJITUKAMHU.

Tpeba

3ayBaXWTH, OUIBIIICTh

1o




3arajibHOYKpaiHChKUX TPEHIB MAalOTh [IJDKUATAI-BUPAKEHHS, 110 € HACIIAKOM
3arajikHOCBITOBOTO TPEHy Ha momyspusamito Digital-mapkeTunry.

SIckpaBUM TOSICHEHHSAM TOrO, YOMY YKpaiHCbKI KOMMaHIi aKTUBHO
IHBECTYIOTh B JikuTal, 30kpeMa SMM-iHcTpyMenTH, € pociipkeHHs [HAY 3a
2019 pik. Pe3ynbraTu mpencTaBieHOTO aHaii3y CBiIyaTh HpO Te, IO 3 BUOIPKHU
HacedneHHss y 32,13 MH. 4oj., YacTKa peryJsipHUX KOpHUCTyBauiB [HTepHeTy
ckimama 71% (22,96 muH. boi.), a 65% ( mo exkBiBaJleHTHO 21 MIIH. 4OJI.) Mae
Intepuer Bmoma [6]. 3a 15 pokiB (2004-2019 pp.) nuHAMiKa TPOHUKHEHHS
[HTepHeTy y )KUTTA crokuBauiB 3pociia Ha 59% — 3 12% y 2004 p. no 71% y 2019
p. [6]. MoxHa 3poOUTH BHCHOBOK, IO [HTEpHET-ayAMTOpis 3 KOXXHUM POKOM
MOCTIMHO 3pOCTa€, a TOMY KOMITaHIl aKTUBHIIIE PO3BUBAIOTH CBOIO JISUTBHICTH Y
COLlIATPHUX MepexkaxX. Taka CHpsSMOBaHICTh 3arajJbHOYKpPAiHCHKUX TPEHIIB Mae
MO3UTUBHHUIA XapakTep Ta BKa3ye Ha Te, IO YKPAaTHChKiI KOMIIaHii HAMararThCs
BIJINTOBIJIaTH 3alUTaM YKPAiHCHKUX CIIOKHBAYIB.

AHaji3 3arajJlbHOCBITOBHUX Ta 3araJlbHOYKpAaiHCBKUX TPEHAIB JIOMOMIr
BU3HAYUTHU CHUTBHI IXHI PUCH, a TaKOX BIIMIHHOCTI. Bynu po3rissHyTi TpeHAH, SKi
MaloTh 3arajbHui xapakrtep. s Toro, mo0 JOKIaIHINIE BUBYUTU 1€ MUTAHHS,
CIIJT poaHaji3yBaTH, SKi MApKETHHTOBI TPEHIM ICHYIOTh B pO3pi3i MEeBHOI ramysi
yKpaiHChbKOoro puHKY. [ns mpukiamy Oyna B3siTa MHUBOBapHA raixy3b YKpaiHU sIK
TUIIOBUM MPEJICTABHUK Taly3€BOT0 PUHKY (Ta011.4).

Tabmunsa 4
XapakTepHCTHKAa MAaPKeTHHIOBHX TPEHAIB, 110 CIIOCTEPIralThes y

NMBOBAPHIN raaysi

Ha3Ba Ta cyTHICTb OOrpyHTYBaHHS

1. IlpoBenieHHs aKTUBHOT OPEHIUHT OBO1 [Tpemianizaiiiss pUHKY TapOBaHOTO MUBA.
MOJIITUKH B NIPEMIAJIbHOMY Ta
cymneprnpeMialbHOMY CeTMEHTaX — rauoia
MIATPUMKA MPOJAXKIB IPeMialIbHOT MPOTYKIii

[4].

Pizke 3pocTanHs MONUTY HA HEPUTBTPOBaHE
IIMBO, B TOH 4yac K MpoJjaxki 0€3a1KOroJbHOTO
N1Ba 3HAXO/AThCS B CTaHi CTarHaiii.

2. KonuBaHHSI MOMUTY Y PUHKOBUX CErMEHTaX
— 3MIHU Y CTPYKTYpi cermMeHTiB [4].

3. Koncomigamis puHky — 00’ e THaHHS [MusHi kopniopartii AB InBev i SABMiller
nianpueMcTs ramysi [1, c. 273]. CTBOPWJIA KOHIJIOMEpAT.




4. 3HmKeHHS cepeHbO1 po31piOHOT BapTOCTi
npoaHol mpoaykuii [7].

[TigBumIeHHS IHOBOT KOHKYPEHIIIl cepest
JinepiB pUHKY, 3MEHIICHHS
IUIATOCTIPOMOKHOCTI TPOMAJISH.

5. 3pocranns nomynspraocti [IET-ynakoBky,
BUKOPHUCTaHHS TEPMOILUIACTUKY UIsl TAaKyBaHHS

[7]1.

[TingBuIICHHS TOMYISPHOCTI TUIACTUKOBUX
TUTSIIIIOK JUTSL TTUBA Y IIUTBOBOI ay IUTOPIi
xommnaniid AB InBev Efes, Carlsberg Group,
[IpAT «O06070HBY, SIKi CTaTH AKTUBHO
BiaMoOBIIsITHCA Bix cKistHuX ook ta KET.

6. 3MeHIIeHHs 00CsTIB BUPOOHUIITBA Ta
peanizauii mpoaykiii [3].

[Iponaxi nuBa B3uMKy 2020 poky movasu
3MeHmyBarucs Ha 1,8-5,7% (B 3aJIeKHOCTI Bif
MICSITIS1) 1 JOCSITIIN MKy TaaiHas y KBiTHI 2020

pOKy — 3HWKEeHHs ckiano 10%.

Jicepeno : cknaoeno asmopamu 3a [1, 3, 4, 7]

[ndopmartis, 3a3HadueHa y Tabiu. 4, 1€MOHCTpPYE, IO TEHACHII YKPaiHCHKO1
NUBOBAapHOi Taiy3l 3HaXOASAThCS Yy TNEBHIM KoH(ppoHTamii. 3 oaHOro OOKy,
IHBECTYIOTBCS KOIITH Yy MATPUMKY TPEMiaJbHOIO MHBA, a 3 iHIIOIO — TaJar0Th
oOcaru peanizailii, 3HIKYETbCA Cepe/lHs po37piOHa BapTICTh MPOAYKINi, a TAKOX
nonynsapusyerbess Outbin  OropkerHa [IET-ymakoBka. B gomatok nmo 11s0r10,
BIIOYBAIOTHCS 3JUTTS BEJIMKUX MIIMPUEMCTB-IIMBOBAPIB, IO MOXE HEraTHUBHO
BIIOMTHCS HAa PUHKOBIM KOHKYPEHIIii.

BucHoBkn 3 mpoBeaeHoro aociaigxeHHsi. [IpoBenaeHuil aHaii3 TpeHIIB
CBITOBOTO DiBHA, a TaKOXX YKpaiHCHKMX TEHJIEHIIA IMOKa3aB, 10 BOHU MAarOTh
BEJIMKUH BIUIMB Ha JISUTBHICTH MiANIPHEMCTB, TOMY HEOOXI1HO BPaXOBYBATH iX IIPH

TEHJICHIII Ta BUKOPUCTATH MMO3UTHBHI.
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