IMocranoBka npodJjemu. Pe3ynpratu aHanizy TEOPETUYHUX Tpallhb 1 (haxoBUX
nyOmiKkaiii CcBiq4aTh MPO HEIOCTATHIO PO3POOKY MPUHIUMIIOBO BAXKIMBUX IUTAHb,
MOB’SI3aHUX 3 BU3HAYCHHSIM MICII TPEUI-MapKETHHTY B CHCTEMi MapKETHHTOBOTO
TUTaHyBaHHs. B OUIBIIOCTI BUTIAKIB, TJIAH MAPKETUHTY PO3TISIAETHCS K JOKYMEHT,
IO OIHKCYE CTPATEril0 PO3BUTKY MIANPUEMCTBA, WMOBIPHICTh BHUKOHAHHS SKOTI'O
JIOCUTh HU3bKAa B CYYaCHHMX peaiisix, ado SIK KOMIUIEKC ONEpPaTUBHUX 3aXOJIB Yy
BIJIMOBIJIb HA BUMOTH TOPTiBEJIbHUX MEpex. TakuM YMHOM, JTOCHIIKEHHS aBTOpa
CIpSIMOBaHI Ha aHaII3 MojeNeld TPEHI-MapKETUHTY SIK CKJIAJIOBOI MapKETHHTOBOTO
TUTAaHYBAaHHS Ta 3aBJIaHb, SKI BUPINIYIOTHCS 3 MOTO 3aCTOCYBAHHSAM B TOCIIOAAPCHKIi
JISITBHOCTI1 T ITPHUEMCTB.

AHaJi3 OCTAaHHIX JOCJTiAxKeHb | myOuaikaunii. J{ociiKeHHs MUTaHb B rajly3i
MapKETUHTOBUX TEXHOJOTIH Ta IHCTPYMEHTIB MAapKETHMHTOBOTO TUTAHYBAaHHSI
BitoOpaxeni y mpaisx I[1. pykepa, x. bepmana, P. Kannana, /I.B. OBanca, P.
®darxytniHoBa, C. ["apkaBeHKo, O. I'ony6koBoi, A. Boituak, JI. bana6anosoi, H.
Kynenko, A. Mazapaki, B. Optuncekoi, A. [laBnenka, A. Crapoctinoi Ta iH. [Ipote,
TEOPETUYHI 1 MPAKTUYHI aCTIEKTH TPEUI-MAPKETUHTY SIK CKJIaJ0BOI MapKETHHTOBOTO
IUTAaHYBAaHHS B CY4YaCHHUX YMOBax PO3BUTKY EKOHOMIK 3aJIMIIAIOTHCS MPEAMETOM
JOCITIKeHh €KOHOMICTIB-HAyKOBIIIB.

Metor crarTi € JOCHIIKEHHSI KaTeropiiiHOro amapaTry MOHSATTS «Tpeun
MapKeTHHI», aHajli3 MOJEJICH, IO SKI BH3HAYAIOTh HOro MicCle B IIPOIIeCI
MapKETHHTOBOTO TUIAHYBaHHSI.

Buxiaan ocHoBHOro Marepiajay gociig:keHHs. B mnpakTuuHiil AisUIbHOCTI
TepMiH '"MJaHyBaHHS MAapKETUHTY'" YacTO BUKOPUCTOBYETHCS [IJISi OMKMCYBaHHS
METO/IIB 3aCTOCYBAHHS PECYpPCiB MapKETUHTY 3 METOIO JOCSTHEHHS MapKETHHIOBHX
minei. Haluacrime Horo 3acTOCOBYIOTBH JUISl CETMEHTAIll PHHKY, BU3SHAUEHHS HOTO
CTaHy Ta MPOTHO3YBaHHS KOH IOHKTYPH, IJIaHYBaHHS WMOBIPHOT PUHKOBOI YacCTKH
KOXKHOTO CETMEHTY Ta 1H.

[lman mapkeTuHTy pO3pOOISIETHCS MJisi BIOPSIAKOBYBaHHS CHUCTEMHU i Ha

3allJJaHOBaHUH, B OCHOBHOMY, KOPOTKOCTPOKOBHMM Mepiof, SKUH Moxke OyTH BiJ



OJTHOTO MicsIs 10 poky. KoHTposip 3a peanizalli€ro TuiaHy MapKeTHHTY 3a0e3Iedye
BUSIBJICHHSI 3MiH, B 3B’5I3KY 3 UMM IIJIJAaHU MOXXYTh KOPETYBaTHCH.

["oToBHUX 110 3acTocyBaHHs a00 yHIBEpPCAIbHUX IUIaHIB MAPKETUHTY JJIA PI3HUX
rajry3eil He ICHy€, THM CaMHUM KOXKHE TiAIMPUEMCTBO PO3pOOJIsie BIACHUNA TUTAH, KM
B Ipolieci poboTh MojaepHi3yeTbcs. OCHOBHMMHU acCMEKTaMH MpPHU LbOMY € Il 1
HasBHICTb pecypciB misa ix pgocsirHeHHs. Coij 3BepTatd yBary Ha caM Mpolec
MapKETUHTOBOTO IUJIaHYBaHHS, B SIKMM BXOOUTH Oe3mepepBHUIL 30ip (OHOBJICHHS)
1H(OpMallii MPO CIOKUBAYIB, MOCTAYAIbHUKIB, KOHKYPEHTIB 1 T. 1H.

VY pi3HHX OpraHizallisfix IUIaHyBaHHS MApKETHHTY 3JIIACHIOETHCS TO-PI3HOMY 3
TOYKU 30pY 3MICTYy IUIaHy, TPUBAJIOCTI TOPU3OHTY IUIAHYBAaHHS, MOCIIJIOBHOCTI
po3po0Ku 11any, popmarizaili i oprasizailii njiaHyBaHHSI.

[Inan mapkeTuHry mMae popManbHy CTPYKTYpY, ajleé MOKEe BUKOPUCTOBYBATHUCS 1
K He(OpMaJbHUMN, JOCUTh THYYKUH THCTPYMEHT:

- JUIsl TIATOTOBKH apryMEHTIB IPH BIPOBAHPKEHHI HOBOT'O TOBApY;

- IIpHU 3MiHI MAXO0/IB JI0 MAPKETUHTY TOBapiB KOMIIaHI{,

- IPU pO3pOOI1Il MOBHUX MAPKETUHTOBUX IUIAHIB BIUIUTY, TIAPO3AUIH abo dhipMu
JUTSI BKITIOYCHHS B KOPIIOPAaTUBHUN a00 Oi3HEeC-TUTaH

B npunnmmni, moxxe OyTH MATOTOBIEHUM 1 MApKETUHTOBUM IUIAH JIJIS OJTHOTO
TOBApY B OKpeMid TOpProBid 30HI, ajie OUIblIE€ TMONIMPEHHS OTpUMAIH
IMPOKOMACINTAOH] TUTAHH.

B 3anexsocti Bifg cneuu@iky JiSUTBHOCTI TOCIOAAPIOIUOro CyO’€KTy, B
3HAYHI Mipl BIJIPI3HSETbCS 1 MApPKETUHIOBE IUIAHYBaHHA, SK Ipolec, 1
MapKeTUHTOBUN IUIaH $K JTOKyMeHT. OjHak, Ha IyMKy aBTOpa, SIKy O MeTy He
nependayaB MapKETUHTOBUH TUIaH TMiANPUEMCTBA, KIHIEBUM pPE3YyJIbTaTOM HOTO
peamizamii Oyne — TIABUIIEHHS €(OEKTUBHOCTI MJISUTBHOCTI TMIAMPUEMCTBA Ta
(G1HAaHCOBUX IIOKA3HUKIB HOTO TOCHOJAPCHKOI JiSIILHOCTI, 301IBIICHHS OOCSTIB
peanizalii Ta pUHKOBOI YaCTKHU. [HCTpyMEHTOM ISl JOCSATHEHHS LJIEH MiANPUEMCTBA
BUCTYNAIOTh CKJIQJIOBI HOTO MApKETHHTOBOTO KOMIUICKCY. AHAI3yIOUH TEOPETUYHI

JTOpOOKM Ta NPAKTHUYHUNA JOCBIJ CHEIIANICTIB MapKETOJOTiB, MOXHA 3pOOUTH



BUCHOBOK, IO 3HAyHy YyBary B IUIAHyBaHHI MAapKETUHTY Ha MIANPUEMCTBAX
OPUIUISIOTh TPEHA-MapKETHHTY.

Tpeia-MapKeTUHT (TOPrOBUM MapKETUHI, KIIEHTCHKUN MAapKeTHHT, trade
marketing, customer marketing) - oguH 3 HaANpPAMIB MapKETHHTY, SIKUWA JO3BOJISE
30UIBIIIYBAaTH TIPOJIaXKI 3a paxyHOK [ii Ha TOBAapOMNPOBIAHUN JaHIOT. Y
TOBApONPOBIAHUI JIAHLIOT BXOJATh YCl JIAHKU B JIAHIIOXKKY BUPOOHUK - KIHIEBUUI

CIIOXKHMBay (UCTPUO'IOTOP, TOPrOBa TOUKA, CHEIIAIICTH 3 TPOJaXiB Ta iH.) [1].

[1nan MapkeTHHTY MiANPUEMCTBA

AHaJi3 MOJOKEHHS Ha TakTuunuit PesynbraTu
PUHKY J1aH

[lommep
MapKETHHT
o OmnepaTtnBHa [Ipiopurern 4P + [TnanoBi
HIHIOBAHHS I€31aTHICTD —> — Tpeiin- > MOKA3HUKH
MapKETHUHT

Kananu
po3moaiTy

Puc. 1. Moaess Tpeiil-MapKeTHHIOBOI0 IJIAHYBAHHS

IDrcepeno: ynoCKOHaJIEHO aBTOPOM [2]

Mogens Tpela-MapKeTHHIOBOTO IUIAHYBaHHS, Ha JyMKY aBTOpa, JO03BOJISIE
CIUTAaHYBATH 1 OIIHUTH MOKAa3HUKWA MalOyTHIX MEPIOAiB JTiSIILHOCTI MiANPUEMCTBA Y
BIJIMOBITHOCT] 13 3aX0JaMU MapKETUHTOBOTO KOMILJIEKCY Ta TPEHA-MapKETUHTY,
pO3pO0JIEHNX BIAMOBIAHO MIONINEPIB Ta KaHaiuiB po3noaury. ToOTto Tpeitn-
MapKeTUHIoBa cTparerisa nepeadayae: 1) aHani3z pakTUUHOTO CTaHy IMiANPUEMCTBA HA
PUHKY 3 MOJAJIBIIOK PO3POOKOI0 TAKTHMYHOTO IUIaHY Ta WMOBIPHOIO OLIIHKOIO HOTro
peamizamii; 2) OIIHIOBaHHS OINEPATHBHOI JII€3AaTHOCTI YYaCHHUKIB IIOTMIEP

MapKEeTUHIy Ta JIAHIIOTIB KaHAIIB PO3MOJUTY 3 BHU3HAYCHHSM iX MPIOPUTETIB; 3)



PO3pOOKY MapKETHHIOBOTO KOMIUIEKCY 1 3aXOfiB TPEHUI-MapKETHHTY 3 PO3PaXyHKOM
IJTAHOBUX MOKA3HHKIB.

Sk 300paxkeHo Ha puc. 1, KIIFOYOBUMU OJIOKAMU MOJIEN] € HIONNep-MapKETUHT
Ta KaHAJIW PO3MOJITY, MPIOPUTETHICTh SKUX OIIHIOETHCS 3 METOI0 IMOAAJIBIIOTO
NOMUOJIEHOT O TUTaHYBaHHS.

[[Tonmep-MapKeTUHT 3A1HCHIOETHCA O€3MOCEPEIHBO B MICISX MPOJAXKy 1 MOro
METOI0 € TEpPEeTBOPEHHS BiJBiJAyBaya MarazuHy Ha TMOKYIIS MNPOAYKTYy. MeTtoro
IIOMIIEP-MApPKETHHTY € CHOHYKAHHS IOKYIIS NPUHHATH PIIICHHS MPO KYITBIIIO B
MICIIIX TPOJAXy. 3 TOYKH 30pYy MIANMPUEMCTB PO3ApiOHOT TOPTiBIi, IIOMIEP-
MapKeTHUHT O3HAa4ya€ Te€, [0 IOCTAaYaJIbHUKKW TOBAapiB I1HBECTYIOTh (PiHAHCHU B
MapKETUHIOBI 3aX0/1 0e3MmocepeIHh0 B Mara3uHi, a He, Hanpukiaa meaia. KpiM toro,
3HAYHUM YMHHHUKOM B TIOSIBI IIOTMTIEP-MAPKETHHTA BU3HAYAIOTH PO3YMIHHSI KJTIEHTIB 1
KyIiBEJIbHOT MOBEAIHKH, 110 3a0e3nedyeThesl 1HPOPMalIMHUMHU CUCTEMaMU TOPTIBIIL
(BUCHOBKM MPO KUIBKICTh MOKYIIOK, YAaCTOTy BIJIBIlyBaHHS, BapTICTh Y€Ky Ta 1H.).
[HBecTuIli MOCTa4yadbHUKIB MPOAYKII B IMIOMNNEP-MAapKETUHT 3pOCTAlOTh B
cepennbomMy Ha 20% mopiuno [3].

YactuHa ¢axiBiiB JOTPUMYIOTHCS "KJIACMYHOTO BH3HAYEHHS  TPEU/I-
MapkeTHHry", 1 BBaxae, 10 cdepa TOProBOro MAPKETHUHTY OOMEXY€EThCA

nn

"TOBapONpPOBIAHUM JIAHIIOKKOM" '"MOCTavanbHUK'-"KOHIIEBA TOYKA MpOJIaxiB", a
chepa OOOB'SI3KIB TpEHI-MapKeTONOra OOMEXYEThCS POOOTOI0 3 TMOKa3HUKAMU
"aKTHBHA KJII€HTChKA 0aza", "IIMpUHA MPOAYKTOBOI JIHIMKA B TOProBUX TOYKax' 1
""ToBapHUU 3amac B TOPrOBUX TOYKax'.

[ama vactuHa MapkerosoriB, siki 3aiMaroThess BTL, BBakaroTh, mo cdepa
TpeiA-MapKeTUHra HE OOMEXKYETHCS CTUMYJIIOBAHHSIM TOBApONPOBIIHOIO LUISAXY, a
TMOJISATAE TII€ 1 B CTUMYJIFOBaHH1 KIHIIEBOTO CITOJKABAa4Ya Pi3HUMU TTPOMO3aX0TaMH.

[Tpyunna po30KHOCTEH ToJsirae B MOOYAOBI OpraHi3alliiHUX CTPYKTYyp Ha
HIJIPUEMCTBAX Ta PO3NOALIOM (PYHKIIIOHATBHUX 000B’ SI3KIB.

['onoBHa MeTa Tpeia-MapKkeTWHTa - 1€ HE MPOCTO 30LIbIICHHS MPUOYTKY 1

3pOCTaHHS MPOAaXiB, a (OpMyBaHHS JIOSUIBHOTO BIJHOIICHHS CIIOXKUBAYiB [0

N1JIPUEMCTBA, TOProBoi Mapku 1 ToBapy. OCHOBHI 3aBJIaHHS, SIKI CTABJIATHCS NEpeN
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TPEHA-MapKETUHIOM : YMPaBIiHHA 30yTOM (BHUBYCHHS TICUXOJIOTII MOTEHIIIHOTO
MOKYMIIS; TPUBEPTAHHS yBaru 1 3akpiryieHHs 1H(opmarllii mpo ToBap y CB1JIOMOCTI
CMIOXKHMBaya); MIATPUMKA KOHKYPEHTOCIPOMOXKHOCTI MiANpPUEMCTBA (3a0e3MeueHHs
JOSUTBHOCTI 1 3aJI0BOJICHHSI y MOKYMIS; opMyBaHHS 0Opa3y KOMIAHii 1 MPOIYKTY;
MJIaHYyBaHHS 1 peaiizailis pekJIaMHO-KOMYHIKaIiiiHOT cTparerii (BIOCKOHAJICHHS
MapKETUHTOBUX KOMYHIKalld 1 peKjJaMud B MICISIX HPOAAXKIB) BIOCKOHAJIEHHS
TEXHOJIOTTYHUX MPOILIECiB (BUBYCHHS KYITIBEIBHUX MOTOKIB 1 ONTHUMI3aIlisl TOPTOBOTO
MIPOCTOPY) YIPABIIHHS MOBEAIHKOIO 1 PEAKII€I0 MOTCHIIIMHOTO MOKYMIS (3MEHIIIEHHS
Yacy yXBaJICHHS PIIIECHHS MOKYMIIEM 1 30UIbIIICHHS] CYMU KYIIiBIIi) Ta iH.

Tpela-MapKeTUHT OpPIEHTOBAaHWW HE CTUIBKM Ha CIIOXKHMBaya, CKIJIbKU Ha
nokymisl. CrnokuBad B TEOpii MApKETUHTY PO3ITIAIAETHCS B TPOIEC] MPUHHATTA
pillIEHHSI TPO MOKYNKY BiJl MOMEHTY BUHUKHEHHS a00 CTUMYIIIOBAaHHSA NOTpPeOU A0
0e3nmocepeIHbOro  3/AIMCHEHHS] TMOKYNKHU. TpeWa-MapKeTUHT BIJIPI3HAETbCS BiJl
TPaAMLIAHOrO "CHOXXMBYOIO MAapKETHHry" TMepeayciM cBoiM o00'ekTom. SIKmio
KJIACUYHUHN "CIIOXKMBUMN MapKETHUHT" cHpsiMOBaHUM Oe3mocepeHbO Ha KIHIIEBOTO
CIIOXKHMBaya, TO TPEHA-MapKETHHT - Ha BUBYCHHS 1 3aJJOBOJICHHS TOTpPe® TOProBoi
naHkd. Tpea-MapkeTUHT MOTPIOHWM MIANMPUEMCTBY, MO0 YIPABISATH CBOEIO
YAaCTKOIO PUHKY Yepe3 TOPTOBUX MOCEPETHUKIB.

[HIIMMM COBaMHM, TPEUI-MApPKETUHT - L€ MISUTbHICTh YCiX YYaCHUKIB TOPTIBIIL,
CIpsiMOBaHa Ha OpraHi3aIlil0 TPOCYBaHHS TOBapy BiJ BUPOOHMKA OO KIHIIEBHX
CIIOXKMBaviB HAMOLIBII BUT1THUM JIJIs YCIX YYaCHUKIB PyXy TOBapy 4yMHOM [4, c. 7].

Tpel1-MapKeTUHT - 1€ JIsUIbHICTh, CIIPSIMOBAHA HA BUBYEHHS 1 3aJ0BOJICHHS
norped TOpProBoi JaHku. B Jeskux BHUMaAKax TPEHI-MapKETUHI $IK KOMILJIEKC
MapKETUHTOBUX 3aXO/liB, TIOKIIMKAHUX BUPINTYBAaTH 3aBIaHHS MPUCYTHOCTI MPOTYKITii
B TOPrOBUX TOYKaX Ha CaMUX Kpalux MICIIX 1 3a PEKOMEHJIOBAHOIO IIiHOIO,
BKJIIOUAIOTh B Ccepy MapKEeTUHTy. Y IHIIMX CHUTyallisiX, pO3MISAalodd HOro sk

IHCTPYMEHT, CTUMYJIIOIOUMI 30T, BIAHOCATH 10 001ACTI MPOJAXKIB.



Po3npi6 Cro>xuBUMii MapKETUHT
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Puc. 2. Moaejb Tpeila-MapKeTUHTY

IDcepeno: 5]

CrniexTp TOBapiB, B MPOMO3HUIII] SIKUX MOXYTh MPUHMATH y4acTh MOCEPETHUKU
oy’ke IUPOKUH. [HIMMM mNHUTaHHSIM B JaHOMY AacleKTi BHCTYIA€ IKOPCTKa
KOHKYypeHTHa 00poTh0a, T.A. MOCEPETHUKIB IIKABJISATH HE CTUIBKU CIIOXKHBYI, CKUTBKU
XapaKTePUCTUKH: CTaH TOMUTY, PiBEHb IliH, PEHTA0EIbHICTh, MBUIKICTh OOEPTAHHSI,
TpaHCIOPTHA YIAKOBKa, TEPMiH 30epiraHHs 1 NpUIaTHOCTI ToBapy 1 T. 1H. Bianosiaxi
BIJIMIHHOCTI MOKHA MPOCTEXUTH 1 BITHOCHO MAPKETUHIOBUX KOMYHIKAI[IH.

Ha puc. 2 cxemarnyno 300paxkeHo 3onHy mnpucyTtHocTi (POP) mianmpuemcra
yepe3 Npu3My B3aeMO/Ili BUPOOHUIITBO — CIIO’KMBAY — KaHaJIU po3noity [5].

[IpocyBanHs TOBapy - OJHa 3 OCHOBHHMX (PYHKI[I MapKETHHTY Ha 0aratbox

BITYM3HSHUX MiANpUeMCcTBax. I[loMuiku, sKi HalyacTimie 3yCTpidaroThCs, MpU



oprasizaiii Tpeha-MapKeTUHTY - 1I€ BIJICYTHICTh PO3MEXYBaHHS MK KOMEPIIHHOIO
MOJIITUKOIO 1 MPOCYBAHHIM MPOIYKTY B TOBAPOIPOBITHOMY JIAHI[I031, @ TAKOXK CIpoda
KOIIIOBAaTH aKTHUBHICTh KOHKYPEHTIB, MPOCYBAIO4YM TOBAp HE TIM LIIbOBIM ayauTOpIi,
HE 32 ONTUMAIBHOIO I1iHOI0 [6, c. 11].

MapkeTuHroBe IUTaHYBaHHSI Ha MIJNPUEMCTBI MOBUHHE 0a3yBaTUCA B MEPILY
Yyepry Ha TPYHTOBHOMY aHaji3l CHJIBHUX 1 CJIAOKUX CTOpIH, (PAaKTUYHOTO CTaHy
nianpueMcTBa/Openay (puc. 1). BianmoBigHo Tpela-MapKEeTHHT MTOBUHEH 0azyBaTHCS
y BIJMOBIJHOCTI MO3UI[IOHYBaHHIO OpEH]ly, camMe TOMy, BIH Ma€ OyTH CKJIaJIOBOIO
YaCTMHOK)  MApKETHMHTOBOTO  IUIAaHYBaHHS -  YacTHHOK  MapKETUHTOBOTO
iany/0romkery. HeoOXiqHO BIAMITUTH, 10 NMPHU TUIAHYBAHHI TPEUI-MapKETHHTOBBIX
3aXO/iB TPOBOMATH PO3IUICHHS Ha 3aXOdd, CHOPSIMOBaHI Ha CTUMYJIOBAHHS
TOBApOIPOBIIHOTO JIAHITIOTA, 1 HA 3aX0/H, CIPSIMOBAHI HA CTUMYJIIOBAHHS KIHIIEBOTO
cnoxuBada. Jlo 3axomiB MO CTUMYJIOBAaHHIO TOBapOIIPOBIIHOTO  JIAHIIOTA
BIJIHOCSATHCA: TPOBEJAEHHS TPEHIHTIB MO NPOAYKTY ISl TOPrOBUX MPEICTABHUKIB,
po3nada OE3KOIITOBHUX 3pa3KiB MPOAYKIN, SK I TOPTOBHX IMPEJACTABHUKIB, TaK 1
JUIsl 0C10, 10 MPUIMAIOTh PIIIEHHS PO 3aKYIIBIIO B TOPIrOBUX TOYKaX, "Ta€EMHUYUN
MOKyTeIb", 3a0e3MeueHHs TOPTrOBUX TMPEJACTAaBHUKIB PEKJIAMHUMHU MaTepiajlaMu,
CTUMYJTIOBAHHS TOPTOBUX MPEJICTABHUKIB TUCTPUO'TOTOPA 32 PO3MIIIICHHS PEKIIaMHHUX
MatepiaiaiB, NPOBEICHHS 3MaraHb Cepell TOPrOBUX MPEICTaBHUKIB AUCTPUO'TOTOpA,
MPOBEJICHHSI 3MaraHb cepejl TUCTPUO'IOTOPIB, CTUMYJIIOBAHHS IUCTPHUO'IOTOPIB 3a
BIJIKDUTTSI HOBUX TOPrOBUX TOYOK Ta IH.

VYci  BumienepeniyeHi 3aXxoAd  CHPUSIIOTh  MAaKCUMAJIbHO  IIBUAKOMY 1
e(eKTUBHOMY 3allOBHEHHIO JIAHIIOKKIB JIOCTaBKM TOBAapy JI0 TOYOK MPOJAXKIB 1
MaKCUMaIbHO €(EeKTUBHOI NUCTpUOYIl 1 BUKJIAJACHHIO ToBapy. OjHaAK 3axoiu He
MOXYTh TapaHTyBaTH npoAax ("yxomumocTs ToBapa" - off take) 3 momuih Mara3uHis.
ToOTo sKIO CHOXKMBa4 HE 0OMpae TOBap Ha IMOJHUII, a KYIIy€e TOBAp KOHKYpPEHTa, TO
Ha CKJaJgax IUCTpUO'IOTOpa CKYMUYEThCA HaAAMIpHA HOro KuUIbKicTh. HacTymHum
eTaroM JUCTpuO'toTopa Oyne HEOOX1THICTh TOBEPHEHHS, a SIKIIO 11 He MepeadadeHo

JIOTOBOPOM, 3HM>KEHHSI I[IHU 1 MPOMO3HLis B 1HIII PETiOHH.
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Jlo HaWOUIBII MOUIMPEHUX TPEUI-MApPKETUHTOBUX 3aXO[lIB, CIPSIMOBAaHUX Ha
KIHIIEBOTO CIIOKHMBaya BiTHOCATHCS: po3jiada OE3KOIITOBHUX 3pa3KiB, Jerycrailii B
MICLAX MPOJAXIB, po3Jadya peKIaMHO-1H(pOpMaLliiHUX OYyKJIETIB 1 JUCTIBOK, BUaya
noJapyHkKa 3a KymiBIio Ta iH. [7, ¢. 9].

BnpoBamkeHHsT Tpela-MapKeTUHTy Ha MIANPUEMCTBI nepeadayae BUPIIECHHS
M00aJbHOTO MUTAHHS XTO 31MCHIOBATUME 3alllIaHOBaHI 3aXOOU - areéHTCTBO abo
CTPYKTYPHHUM TiApOo3AUI. B IbOMy acmleKTi CIIij 3a3HAYUTH IIPO HU3BKY €(DEKTUBHICTh
pobotu Oararbox BTL- areHTCTB, sIKI 4acTO Ha MPAKTHUII PO3POOISIIOTH (PIKTHUBHI
3BITH TIPO BIJIBIYBaHHS TOPTOBUX TOYOK. B 3B'SI3Ky 3 UM, MiANMPUEMCTBA-3aMOBHUKHU
MOXKYTh KOHTPOJIIOBATH BiJBITyBaHICTh 3a gonomoror GPS- monynis. Ile no3Bosnse
CIIOCTEpIraTH 3a pOOOTOIO B PEKUMI PEaIbHOTO Yacy HE3aJIEKHO BIiJl PET1I0HY, a TAKOXK
OoTpuMyBaTH (HOTO MOUI - BUKIAACHHS MPOAYKIIII B pexkumi "m0 1 mics'.

[Ipore edexT Big peamizalli TpeWa-MapKETMHIOBUX 3aXOJIB, Ha BIAMIHY BIJ
KaMIMaH1i, CTUMYJIIOIOUMX KIHIIEBOTO CIIOXUBaYa, MiAA€THCS BUMIPY - [0 3pOCTAHHIO
qyciia 3aMOBJICHb, PIBHIO MPOAaXIB, TUCTpUOyMii 1 iH. B po3apiOHiil TopriBmi s
KOHTPOJIIO HaJ BHUKOHAHHSM YMOB akiii TpPOBOJSITHCS TMEPEBIPKH MOIHOBOTO
nepcoHany ad0 BHKOPHUCTOBYETHCS MeETON '"TaeMHUM mokymens'. B Tol ke uac,
CTBEPIXKYIOTh (paxiBIli, €(heKT 3aX0Ay 1HOI MPAKTUYHO HE 3aJICKUTh BIJ BUTpPAT Ha
HBOTO [8, ¢. 22].

Tpaguiiiino, TIaHyBaHHS TPEUI-MApPKETHHTOBOTO OODKETY, IMOYMHAETHCS
IiCJIs 3aTBEPKEHHS MJ1aHy npojaxis. Croyarky, 00upaeThest mopTdesnsb 3 MpoayKTIB,
KM MpOCyBaTUMETbCS dYepe3 Tpela-mapkerunroBl akumii 1 BTL, micas woro
BUPIIIYETHCS SKUH BIJICOTOK BiJ TPOIIOBOI BUPYYKH IUIAHOBAHUX NPOJAXKIB (UM
BIJICOTKY BiJl YUCTOTO MPUOYTKY) IJIAHYETHCS SIK TPEHI-MapKETUHTOBBIN OIOKET.

BucHoBkH. ['paMOTHO OpraHi3oBaHe CTUMYJIIOBaHHSI TOPTOBUX IMOCEPETHHUKIB
JI03BOJIAE TMIIBUIIUTUA PIBEHb MPOAAXKIB 1 AUCTPUOYIIIi, Cripuse 30UIbIIEHHIO 3aMaciB
TOBapy 1 3pOCTAaHHIO AKTUBHOCTI TOPriBil, (OpMy€E 1 MIABULLYE JIOSUTbHICTh TOPTIBIII
JI0 MAMPUEMCTBA 1 Horo mpoaykTy. HeoOXiqHICTh eTaabHOTO JAOCIIHKCHHS TPEHI-
MapKETUHTY SIK CKJIaJ0BOI MApKETUHTOBOTO TNIAHYyBaHHs OOIPYHTOBY€ETHCS, HA TYMKY

aBTOpa, MOMJIMBICTIO BUPIIICHHS 1AEHTUYHHUX 3aBJaHb MpU iX peanizauii: aHami3


http://www.gmaonline.org/publications/docs/2007/shoppermarketing.pdf
http://www.gmaonline.org/publications/docs/2007/shoppermarketing.pdf

CUTYyallii Ha PUHKY; TIBUIIEHHS PIBHS AUCTPUOYIIIi TOPTrOBOi MapKH B YCIX KaHaIax
30yTy; CTBOpeHHsI €(EeKTy JOMIHyBaHHS TOProBOi MapKH HaJl KOHKYPEHTaMU;
3aKpIIUIEHHS Y CHOXHMBada IMIJKYy TOPrOoBOI MapKH SK MapKH Jifepa; opraHizaris
MapKETHHTOBUX 3aXOJiB (MEpUYaHJal3UHT, MPOTpaM CTHUMYJIFOBAHHS, aKIlii B MICIISIX
POJAaXKiB); KOHTPOJIb 32 iX BUKOHAHHSM 1 OI[IHKA €()eKTUBHOCTI IPOBEICHUX 3aXO/IIB.

Takum 4MHOM, 3aCTOCYBaHHS TPEHI-MapKETUHTY MPH TUTaHyBaHHI MapKETUHTY
Ha MIiAIpUEMCTBI 3a0e3neuye e(eKTHBHUM PO3IOAUT PECypciB 1 KOHTPOIb 3a iX
BUKOPUCTAHHSM, 1[0 OCOOIMBO aKTyajabHE JIJIs MANPUEMCTB BITUM3HSIHOTO PUHKY, SKi
BUKOPUCTOBYIOTh KOMIUIEKC 3aXO/IB MPOCYBaHHs JIMIIE HAa BUMOTY TOPTiBEIbHHUX
MEpEXK.
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AHoTAaNisA.

VY crarTi po3MISAHYTO KaTreropiiHUM amapar MHOHSTTS «TPEeHA-MapKETUHI.
JlocnmipkeHO  MOJIeNb  TPEWA-MapKeTUHTOBOTO  IUIaHYBaHHS, SKa  JIO3BOJISIE
CIUIAHYBATH 1 OL[IHUTH MOKA3HUKU MallOyTHIX MepioAiB AISUIBHOCTI MiANPUEMCTBA Y
BIIMMOBIAHOCTI 13 3aX0JaMH MapKETHMHTOBOTO KOMIUICKCY Ta TpeHI-MapKETHHTY.
[IpoananizoBaHo  TpeWI-MApKETUHI K  HE3AJIEKHUW  HalpsM  CyKyImHHUX
3aXOJIIB/IHCTPYMEHTIB, $SIKI BIUIMBalOTh Ha 0a30B1 €JIEMEHTH TOCHOAAPCHKOL
TSTTBHOCTI  TMIANPUEMCTBA BUPOOHUIITBO — CIOXHBAY — KaHAIM PO3IMOALTY.
JlocnikeHo 3aBAaHHs, 110 MOXKYTh BHUPINIYBAaTUCA Ha MIJMPUEMCTBI B PE3yJIbTaTi
e(EeKTHUBHO CIUIAHOBAaHUX 3aXOJIB TpeWa-mapkeTuHry. [IpoaHanizoBaHo nepeBaru i
HEJOJIIKA BUKOPUCTAHHS TPEMI-MapKETUHTY Ha MiITPUEMCTBI.

AHHOTAIUA.

B cratbe paccMOTpeH KaTerowiHbIM amnmapar MOHATHS "Tpelj-MapKEeTUHT'.
HccnenoBana Mojeiib TPEHI-MAapKETUHIOBOTO IUIAHUPOBAHUS, KOTOPAsl MO3BOJISIET
CIUIAHMPOBaTh M OLEHUTh I[OKa3aTeau OyIylMX [EepUOIOB JESITEIbHOCTU
NPEANpPUATUS B COOTBETCTBUM C MEPONPHUITHIMU MApKETHHIOBOIO KOMIUIEKCA H
Tpeua-mapkeTuHra. lIpoaHamu3upoBaH  TpPEeHWI-MApKETUHI  KaK  HE3aBUCUMOE
HalpaBJICHUE COBOKYIHBIX MEPONPUATUA/MHCTPYMEHTOB, KOTOPbIE BIUSIOT Ha
0a30BbIE AIEMEHTHl XO3SWCTBEHHOW MAESITENIBHOCTU MPEANPHUSATUS MPOU3BOJICTBO -
noTpeduTeNnb - KaHaibl pacnpenenenus. MccinegoBanbl 3aJaHusi, KOTOPbIE MOTYT
pemiatbCsi Ha HOPEeANpHUsITHM B  pesyiabrate 3(PQPEeKTUBHO  CIUIAHMPOBAHHBIX
MEPOIPUATUN Tperua-MapKeTuHra. [Ipoananu3upoBaHbl IPEUMYyLIECTBA U HEJOCTATKU
UCIIOJI30BAHMS TPEUI-MAapKETUHIA HA IPEANPUATHH.

Summary.

The category apparatus of concept "trade-marketing" is considered in the article.

The model of the trade-marketing planning is investigational. It allows to plan and



estimate the indexes of future periods the activity of enterprise in accordance with the
measures of marketing complex and trade-marketing. Trade-marketing is analysed as
independent direction of the combined measures/ instruments, that influence on the
base elements of economic activity the enterprise a production - consumer - channels
of distribution. Tasks that can decide on an enterprise as a result effectively plan
measures of trade-marketing are investigational. Advantages and lacks of the use of
trade-marketing are analysed on enterprise.
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