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MAPKETUHI IHTENEKTYAJNIBHOIO KANITARNY

0.A. Kapmok
AKumomupcokuii depcasuuti yHisepcumem im. leana @panka

Y cmammi 3pobrerno cnpoby ananisy NOHAMINHOZ0 anapamy mepmiHie «MOApKemuH2
SHAHBY, «MAPKEMUHE THMENEKMYAILHO0 Kanimainyy md IX CKIA006UX eleMeHme.
Pozenanymo memoou OyiHKu THMENEeKMYAIbHO20 KANIMAany KOMRAHIL, c@opmoeano
KOMITIEKC MAPKEMUH2y ONisi chepit oceimu sk 3 NO3UYii npooasys, mak i CROJICUBAYA.

Knrouoei cnosa: mapremune iHmMenexmyanisHo20 Kanimany, MOApKemune 3HAHL |
OCBIMY, KOMIJIEKC MAPKEeMUH2Y, MAPKeMUHe Op2aHi3ayitino20 Kanimaiy, MApKemuHe
CHONHCUBAYBKO2O KANTMATLY, MEMOOU OYiHKI iIHMENEeKMYANbHO20 KANTMALY.

Ha nymky anrmiiicbkoro ekonomicta A. Mapinanna, 3HaHHS SIK HARTIOTY>KHIIIHH
JBUTYH BUPOOHHLTBA JO3BONSIOTH TIOASM IiJIOPSAKOBYBATH MPUPOAY 1 3a10-
BONBHATH BIacHI motpeOu. HaBiTh KOHKYPEHTHI mepeBard mepexoliaTh Ha OlK THX,
XTO 030pO€HUI 3HAHHAMM, JOCTATHIMH AT (POPMYTIOBAHHSA 3aBJaHb, X BHPILICHHS
U OTPHUMAHHA 3 IOTO BUHATOPOIM [6, ¢. 92].
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VY cydacHHX yMOBax ICTOTHO 3POCTA€ 3HAYCHHS OCBITH 1 HAYKH K (aKkTopa, SIKUK
JIa€ 3MOTy JIFOJUHI TPAMOTHO KEPyBAaTH CKOHOMIKOK. Ha piBHI KpaiHH OCBIYCHICTBH
HACETICHHSI, HOT'O CIPOMOKHICTh 3AIHCHIOBATH MAapKETHHT 1 MCHEPKMEHT 1H(OpMALii,
3HAHB CTAE€ OJIHIEI0 3 HAWBAKIUBIIINX KOHKYPCHTHUX IICPEBAr.

[TpoGieMu MAPKETUHTY IHTEICKTYAIBHOTO KAIITANy AOCTIIKYIOTBCS B CKOHO-
MIYHIN JITCPaTypl HEPEAYCIM SIK 3aci0 MiABUINCHHS ¢(PEKTUBHOCTI AISIIBHOCTI Mif-
MPUEMCTB T4 OPraHizalii, 30KpeMa B MPaLIX TAKUX JOCIITHUKIB, Sk A.B. Andepos,
A B. banamos, I[LB. bapmin, FO.I'. Bacin, JLI. Banuyxina, }0.C. Bacuises, O.B. Bun-
ueBeekuti, H.M. Bunorpamos, B.B. Baamumupos, A B.Isanos, M.E. Kopsrin,
€ H. MuxaiinoBa, € B. Mapkina, O.B. CarinoBa, A A. Cuanpkos, A.B. ®enoros,
C.A. ®inatos, T.B. HOp’eBa Ta iH. 3HaYHUI BHECOK Y JOCTIIKCHHS NPOOICMATHKH
OCBITHBOTO MAapKETHUHIY BHECIH Taki 3apyOixHi aBTopH, gk T. baep, C. I'pimbnar,
M. Honence, 1. Hoppic, k. Crirmin, J. Jlesic, . Xenaen, T Ilyasera. Oxpemi
ACTIEKTH OCBITHBOTO MAPKETUHTY PO3rLaaroThcs B pausx B.I1. Anxpymenka, B.A.
bamuxina, C.A. bemskosa, Al I'amarana, O.A. I'pitnaosoi, C. XKapoi, LI, Kuuko,
C.B. Kiganosa, O.A. Kparra, B.I'. Kpemens, €.€. Macamitinoi, }0.€. Ilerpyni, I'.B.
Cemexo, T.O. Comomanigina, A.l. CyGerro, B.B. UekmaproBa Ta iH.

[TutanHs [OCHIKEHHS KAaTErOpPIHHOrO amapaTy i3 3a3HaucHOi MpoONeMAaTHKU
JKBABO AWCKYTYIOTbCA B HAyKOBHX KomaX. (OCOOMHBO CYNMEpPEWIMBUMU € IyMKH
HAYKOBI(IB IOAO BH3HAYMCHHS TCPMIHIB «MApPKSTHHT 3HAHBY 1 «MAPKECTHHT
IHTENEKTYATBHOrO Kamitany». HediTKicTe TpakTyBaHHS JAHHX KATEropiii oOYyMOBHITH
HEOOXIAHICTb MPOBEACHHS AOCIIKCHHS.

3BakarOuM Ha aKTyaJ'IbHiCTb BHKIAJCHUX MHUTAHb, MCTOKO CTATTI € 3 SICYBAHHS
NOHATIHOTO anapary KaTeropii «MapKeTHHI IHTCICKTYaNbHOTO KalliTajy», BH3-
HAYCHHS CKIAJOBHX ii €EMCHTIB.

Ha aymxy €.B. CaBenbeBa, cyTh TOHATTS «MAPKETUHT 3HAHBY PO3KPUBAETHCS YV
TaKUX TIYMAYCHHSIX:

— «MAPKCTHHT 3HaHb» — L€ CKIAJ0Ba MAPKETHHTY QipMHU, TOOTO MapKETHHT ii
HEMATCPlabHUX AKTHBIB;

— «MAPKCTHHT 3HaHB)» — II¢ BCTAHOBJICHHS MAPTHEPCHKIX B3aEMOBLIHOCHH MIXK
dipMoto, ii CHiBpOOITHUKAMH Ta KJIIEHTAMH (CIOXKUBAaYaMHU) V TIPOLIECI CITIBIpaL y
¢dopMi HeMaTEPiaIbHOTO AaKTHBY 3 METOK OTPUMAaHHS MAaKCHMAJIBHOTO NPUOYTKY
[6, c. 94].

Ha nmporusary 3ampononoBaHoMy mimxoxny, pociiicekuil BueHuil A. [laHkpyxin
CTBEPUKYE, IO MApPKCTHHT 3HAHb MIANPHEMCTBA BIXHOCHTBCH OO MAPKETHHTY
THTETCKTYANPHOTO KamiTany K CKJIAJ0BOI YACTHHH MAPKETHUHIY IiAIPHEMCTBA, IO
BKITIOUA€ MApKETUHI HemartepianbHuX axkTuBiB. Kpim Toro, aBrop Hamomsrae Ha
BHOKPEMJICHHI B CTPYKTYpPl MapKETHHTY IHTCICKTYATIBHOIO KamiTanmy — «Map-
KETHHI'Y CIIOJKHUBALBKOTO (KTIEHTCHKOTO) KAITITAIY», IO BKITIOYAE CHCTEMY 3B S3KIB
1 HAJAaroKCHUX BIJHOCHH 13 KIIEHTAMU Ta CHOOXKHUBAYAMU, SKI CIPUSIOTh
eeKTUBHUM KOMYHiKauisM. Bapto 3ayBaskuTy, Mo JOCHTE OOIPYHTOBAHKM € MIAXIT
A.TlaskpyxiHa [0 BH3HAUCHHSA CKIAJOBHX CJICMCHTIB MAPKETHHTY I1HTENCK-
TyaapHOro Kamitany (puc. 1).

MapKeTHHT JTIOACEKOrO KAmiTany sK HEPIUIMH KOMIIOHCHT BKJIKOYAE MAPKCTHHL
pobouoi cunn (nepCOHany) Ta po6oqnx MicUp Ha pHHKY MpaLi, a TAKOK MAPKCTHHT
pobounx Micup, BIZHOCHH 1 Kap epu Bcepe;[HHl dipmu. 06’ exTom yBaru map-
KETHHTY, HAcaMIICpel MAapKETUHIOBUX JOCTIKCHb HA PHHKY TMpami, 3a3BH4ail
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BUCTVIIAIOTh TCHICHLII 1 MPOLIECH PO3BHUTKY PHHKY POOOUOi CHITH, BKIFOUAKOYH
aHami3 3MIHH EKOHOMIYHHX, HayKOBo-TeXHquHX geMorpadiuHAX, COLIANTbHUX,
CKOIOTIYHIX, 3aKOHOJABYMX Ta IHIMX (aKxTopis. JIOCTKCHHS POOOTOABLIB 5K
CHOOXKUBAYIB POOOYOI CHIM JO3BOJE BH3HAYUTH 1 JOCITIAUTH BECh KOMILICKC
YHHHHKIB, SKHMH KEPYIOThCS podoToiaBLi mpu BHOOpI podouoi cuiu. 3rimHO 3
KOMITTEKCOM MapkeTHHry 4P, mapkeTrHT podouoi ciuimm nependavae:

— product — mOCHIIKEHHS TOBapy «poboua cuiay nepeadadac BHU3HAUCHHS
BIJMOBLAHOCTI XapaKTECPHUCTHK MPALIBHUKIB HA PUHKAX PoOOUOoi CHIIM 3amuTaM i
BHMOTaM POOOTOAABIIIB, a TAKOXK aHAMI3 X KOHKYPCHTOCIIPOMOKHOCTI,

— price — TOCILIKEHHS IIHU po0Oouoi cuitu (3apo0iTHOL MIaTH) CIIPSIMOBAHE HA
BH3HAYCHHS BAPTOCTI pOOOYOi CHITH, BUTPAT OAHOPA30BHX 1 MOTOYHHUX TCHACHLIN Y
¢dhopMyBaHHI LIHA HA KOHKPESTHI BUIH po60qo'1' CUITH,

- place — BHUBYCHH! (OPM 1 METOIB pery roBaHHs po3noainy podovoi CHITH Mae
Ha METi BU3HAUCHHS HAUOLIbII e)eKTHBHHUX LUTSIXIB 1 CIIOCOOIB MPALCBIAIITYBAHHL.
lNonoBHUMHK 00’ €kTaMu aHAMIZY CTAIOTh KAHATIH MPALICBIALITYBAHHS, TOCCPCIHHUKH,
(hopMH 1 METOH TPALICBIAIITYBAHHS;

— promotion — JOCTIKSHHS CUCTEMH KOMYHIKALIH repeadadae BUBUCHHS CTHMY-
JFOBAHHSI MOITUTY TA MPOMO3HUIIT pOOOU0T CHITH, TPOBEICHHS PEKIAMHOI AISUTBHOCTI.

. M . . Mapkerusr
MapkeTHHT 3HAHS i apKeTPIﬁHl" p060.1101 CIJIH i iHTemexTyaTBHIX

OCBITHiX HOCIyT po orn«lxf Miclp npoyKTis i mocyT

/

MapkeTuHr
IHTEJIEKTYAIBHOTO KalliTary
/\

MapkeTHHT OpraHizaniiiHoro MapKeTHHT CIIOKHBAITBKOTO
KaImiTairy: (KIi€HTCHKOTO) KamiTairy
TEXHIYHOTIO i IIPOrpaMHOro (Relationships marketing):
3a0e3eueHH; IaTCHTIB, JIICH3iH, B3a€MOBIJHOCHH i3 CIIO’KHBAYaMH;
aBTOPCBHKUX MpaB; TOBapHUX MapTHESPCHKUX B3a€MOBITHOCHH.
3HAaKiB; OpraHi3amiiiHol CTpyKTypH;
KyJABTYPH OpTraHi3arrii.

Puc. 1. CriaioBi eJIeMEHTH MAPKETHHIY iHTEIeKTYATBHOI0 KAIITATY

MapkeTHHr 3HaHB 1 OCBITH. 3HAHHS 1 OCBITA SBJSIIOTH COOOK) OJHY 3 HAMOLIBII
OYPXJIMBO 3pOCTAIOMHX 1 MEPCICKTUBHHX cep ekoHoMiku. Temm iX mopidHOro
3pocranHs gocsrae 10—135 %,

lNonoBHuM crnokuBaveM 3HAHB € OCOOMCTICTh, OJHAK MOBHOILIIHHA pPeastizaris
HabyTOro OCBITHBOI'O NOTCHLIANY CTA€ MOMKIHWBOK JTHIIE TPH AKTUBHOMY
3aIyYCHH] JO I[OTO MPOLIECY MIANPUEMCTB 1 OpraHizaiiii, 00’ eIHaHb TPOMASH,
AKI HE TINBKH NPHUBJIACHIOIOTH PE3VIbTATH (YHKLUIOHYBAHHS OCBITHBOT'O MOTCH-
iajay, ajae i 3a0e3neuyoTh YMOBH IS HOrO PO3rOPTAHHS.

IMpuBabnuBicte opranizaiii, (ipMu OC3NOCEPSAHBO TMOB SI3aHA 3 THM, SIKI
MOKJTHBOCTI BOHA HAAA€ CBOIM CITIBPOOITHHKAM (B T.4. MAHOYTHIM) AJTs Tl ABUIIICHHS
OCBITHBOTO PIBHSL.
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Tabnuya 1. KoMmmiexce eJieMeHTIB MAPKETHHI'Y OCBITHIX IOC/IYT

3 mo3urtii mpoJaBITs

3 mosumii crokuBaya

MapKeTHHT OCBITHIX HOCIYT

Product (TipoaykT) — OCBITHS TOCTyTA.

Customer value — IIHHICTE OCBITHLOI
TIOCTIYTH TS CIIOKUBAYA.

Promotion — pexnama, PR, iadopmarniiino-
HpolaralreTehKi Matepiany. 1lporec
LIPOCYBAHHS OCBITHBOI HIOCITYT'H TOBHHEH
BKJIFOYATH TaKl €Talln;

- 3aBOIOBATH YBal'y CIIOXKUBAYIB;

- 3aIlIKaBUTH CLIOXKUBAYA B IIOCIYTaX;

- BUKJIAKATH OaskaHHY X pua0aTy,

- CIIOHYKaTH aKTUBHI Jiii 3 OOKy
HOTEHIITHOTO CHOXKUBAYA.

Communications (KOMyHIKaIi) —
CILIKYBaHH 13 MpeICTaBHIKAMI
HaBYAIILHUX 3aKJIa (1B, OTPHUMAaHHs
niepconidikoBaHol iHGOpMATITi Ipo Ti
HIepeBari, Kl OTPUMY€ CHOXKHUBAY Y
KOHKPETHOMY HaBYaTHLHOMY 3aKIai.

Price — 11iHa OCBITHIX ITOCIIYT.
BusHauaeThes Ha OCHOBI TakuX HakTOPiB:
BUTpaTH HaBYAJIbHUX 3aKIIa/iB Ha
BHPOGHHIITBO IIOCIYT

CTYHIHG JudepeHtITialii oCBITHIX TOCTYT;
IIIHHICTH OCBITHIX HOCIYT IS CIIOKUBAYA.

Costs — 10aTKOBI 0OCOOUCTI BUTPaTH
CIOKUBAYIB Ha OJlepyKaHHs 1
BHUKOPHCTaHHS, CIIOKMBAHHS OCBITHIX
IIOCITYT, CIIBB1THONIEHHS 3aTpaT
CIOXUBaya i IPOTHO30BAHOTO e(eKTy,
SIKAH 3JJaTHAR TIPU3BECTH JI0
poeciifHOTo 3pOCTaHHS IPaIiBHIKA.

Place — TepuropiaibHe po3MIMEHHS
OCBITHIX 3aKJIaJiiB 1 CEpeIOBHITIE, IO iX
OTOUYE.

Convenience — 3pyqHICTh (Ha CKUTHKH
3PYUHOIO € JIOKAII3a1list HaBIaIbHOTO
3axiaay ;s cnoxknsadiB Ol ta 1HmIX
BIJIBIIyBaviB).

People («People cost») — mepcona, skuif
OesmocepeIHbo Oepe yIacTh Y BUPOSHHUIITBI
¥ Ipola’ky OCBITHIX HOCITYT.

Customer care — TypOoTa 1 mKITyBaHHSI
LIEPCOHAIY IIPO CLIOKUBaYa OCBITHIX
HOCIIYT.

Proof (physical evidence) —okasn cTocoBHO
TOTO, ITIO CLIOYKHUBAY OTPUMAE IIOCIIYTY, SIKa
BiITIOB1 Jlae Horo noTpeaM (BiATYKH
CIOKUBAYIB, peKOMEH/IATI, cepTHdIKaTH,
pe3yIbTaTH KBarihikarifHIX 1ICIIUTIB,
JILIOMH, HATOPO U TOIIO).

Process — JMSUTHHICTD ITPOJIABIT OCBITHIX
TIOCTIYT IIOIO TIPOIIECY HAIAHHS BlJIOBITHIX
TIOCTIYT.

I oOrpyHTYBaHHS KOMILIEKCY MapKeTHHIV vV cdepl OCBITHIX TOCIYT BapTo
3aCTOCOBYBATH MOJATKOBI CIEMCHTH, 30Kpema Jroachki pecypcu (People cost). ¥V
HaykoBid mpaui «The Practice of Educational Marketing in Schools» amepukancbki
nocmigauk C. [bxeiive ta P.®iminc nomaroTe HOBI €IEMEHTH MapKETHHT-MIKCY V
cthepl ocitH, ki mo3Ha4uaroTh mporiec (Process) Ta owinky Haganux nocayr (Proof)
[2]. Taka moxenp micrana Ha3By «7P», Ha nporuBary mozem «5P», B sikili BBEACHO
HOBUH 1 sTuii enemenT — jroau (People). Takum duHOM, IPOBEACHI JOCITIIKCHHS
JO3BOILIIOTE CHOPMYBATH KOMILICKC MAapKETHHTY X cepr OCBITH SIK 3 MO3HULIi
MpoJaBLsL, Tak 1 cnokuBada. JaHa xoHuemnist gicrana Ha3y «4C» (aHri. custom
mer — cnoxusad). Konnernis srepiue 3anpononosana b. Jloreboprom B 1990 pori.
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TouHuii rPOIIOBHI EKBIBATICHT BAPTOCTI 3HAHE V (PipMax BaXKKO BUZHAYHTH, IPOTE
KpUTEpii iX CKOHOMIYHOTO BHUMIPY iCHYIOTh. Tak, pi3HHLI MK PHHKOBOIO BapTICTIO
KOMMaHii Ta BapTICTIO ii MarepialbHUX AKTHBIB € OXHHM 13 NMOKA3HWKIB BapTOCTI
HeMaTePlaIbHUX aKTUBIB. JIOC/TIHKCHHS MAPKETUHTY 3HAHB CBIMYATh, IO TUTHKH BiJ 6
10 30 % BaprocTi yemimHOi KOMITaHIl NpUIajae Ha aKTHBH, SKi BlIOOPaXKaroThCs B
0aIaHCOBHX 3BITAX; IHIIC — [IC HEMATepiaabHI akTuBu [6, ¢.100].

Tabnuya 2. MeToan omiHKA iHTEJIEKTYATBHOT0 KAIITATY KOMIAHIT

Ne Hazsba [opsaok obuuceHHs
1 MeToa1 IpsIMOTO BIMIPY Ha ocHOBI 1HTeTpaTbHOT OTIHKA KOMIIOHEHTIB
IHTeNeKTyaIbHOTO KamiTary (Direct THTENEKTYaILHOTO KATITaTy ITIIPHEMCTEA.
Intellectual Capital methods — DIC)

2 MeToz pHHKOBOI KaIliTaizaImi BrsHataeTbest Sk PISHHIS MUK PHHKOBOIO BAPTICTIO
HeMaTepiaThHuX akTrBiB (Market (bipMu Ta BITACHIM KaIliTAJIOM ii aKITIOHepiB
Capitalization Methods — MCM) (YJaCHUKIB).

3 Meron Binnadi aktusiB (Retum on PospaxoByloThest Ha OCHOBI (POPMYIIH:

Assets methods — ROA) cepe/:[HiI‘/'I JIOX1JT KOMITAHI — HOJATKA —

Bapr‘ICTB MaTeplaIIBHI/IX aKTHBIB.
I[aHI/H/I TIOKa3HUK HOplBHIOET BCSI 13 AHATTOTTIHIAM
TIOKa3HUKOM JIJIA Iany31 B L[lJ'IOMy

4 Meron mipaxyHKy OariB (Scorecarg [ meHTrdiKyIOTECS Pi3HI KOMIIOHEHTH
Methods — SM) HeMaTepiaJ'IBHI/IX AKTHBIB, TOHEPYIOTECA Ta
I JICYMOBYIOTBCS! 1HIMKATOPH 1 1H/IGKCH Y BULYISLIT
I JIpaxyHKy OaiB.

MapxkeTHHr iHTETICKTYAIbHUX HPOAVKTIB 1 mocayr. g Oiapmocti mammx 1
CEPEAHIX MIANPUEMCTB MAPKETHHT MPOAYKLIi 1 MOCIYT € JOCHTh CKIAJHOK Mpod-
JeMor0. [HTenekTyanpHa BIACHICTh, Y BHNAAKY ii €(CKTUBHOIO BUKOPHCTAHHS, €
BRKJIMBUM IHCTPYMEGHTOM Ul CTBOPCHHS IMUIKY OI3HECY B VBl HHHIIIHIX 1
MOTCHLIHHUX KITieHTiB abo A nokamizauii OizHecy Ha puHky. [Ipasa iHTenEKTYAIBHOT
BJIACHOCTI Y MOEJHAHHI 3 IHIINMH IHCTPYMEHTAMH MAPKETUHTY (TAKHMH, K pekiama i
IHIII 3aXOIH 100 TPOCYBAHHS! TOBAPIB) € BAKITUBUMH TS TOTO, LI00:

— BLAPI3HATH npo;[yxuuo 1 OCITYTH 1 pOOUTH iX JIETrKO pOSHlSHaBaHI/IMI/I

— IPOCYBATH MPOAVKIIIO U MOCTYTH 1 3000YBATH MOTCHUINHY KIIEHTYPY;

— MUBEPCU(IKYBATH PHHKOBY CTPATEriO 3 OOMIKOM Pi3HUX LUTBOBHX TPVII;

— 30yBaTH OPOAYKLIIO 1 MOCTYTH B IHIIUX KpaiHax.

MapxeTrHr opraHisauiﬁHoro KariTany. OpraHisauiﬁHHﬁ KaIliTal — Ta YaCTHHA
1HTCJ‘ICKTyaJ'IbHOFO KaIliTany, SKa CTOCYEThCS opramsauu B uinomy. Lle npouexypmu,
TCXHOJOTi, CHCTEMH YIPAaBIiHHA, TEXHIYHE 1 TpOrpamMHE 3a0e3MCUCHHS,
OPTCTPYKTYpPA, MATCHTH, OPCHAM, KyJbTYpa OpraHizaiii, BIAHOCHHH 3 KITI€HTAMH.
OpraxizaniiiHuil KamTan — ¢ OpraHizaliiiHl MOKIUBOCTI (ipMH BiANOBICTH HA
BUMOTY PUHKY. BiH BiAMOBiAA€ 3a T, SIK TFOACHKHUIA KAIMITA] BUKOPHUCTOBYETHCS B
OpraHizaliifHUX cHcTeMax, neperBoproodd iHpopMmaniro. OprasizamiiHui Kamirat
BKITIOUAE TAKI CIICMCHTH:

1. MapkeTHHT TEXHIMHOTO 1 IIPOrpaMHOro 3abesneycHHs. PIBeHb 3a0e3reueHOCTI
Oyap-AKoi opraHizauii pecypcamu Juis 3I1HCHEHHS LUTROBOI JiSTBHOCTI 3aBXKIH OVB
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OOHMM 13 HAWOLTBIN BAarOMHUX apPI'YMCHTIB il MEPCIEKTHBHOCTI, NMPUBAOIHBOCTI.
lono mporpamHoro 3a0e3medcHHs, TO WACThCA HAcaMIepel PO  VIPABIIHHS
GizHec-TpouecaMy, ekoHOMIUHI mporpamu gipmu «1C» (Hampukiad, Mpo CHCTEMH
OyXranarepcpkoro OOMIKY 33 MDKHAPOAHHUMH MpaBwiamu), mpo cuctemu ERP
(Enterprise Resourse Planning — iHTerpoBaHi CHCTEMH IUIAHYBAaHHS PECypCiB
M ATIPUEMCTB, 10 OXOILTIOIOTE BECH CIIECKTP BUPOOHUYHX 1 YIPABTIHCHKHUX (PYHKLIHN)
1 E-CRM (enextponni cucremu Customer Relationships Management, mo a03-
BOJISIKOTE  30MPaTH, CHCTCMATH3YBATH, AHANI3YBATH i PE3Y/IbTATHBHO BHKOPHC-
TOBYBaTH 1H(bopMau1}o MpO KII€HTIB, iXHI 3amuTH, MNOTpeOW, npodieMu i
MOYTHBOCTI, TPAAULIT TOBEIIHKH).

2. IlatenTtn, miueHs3ii, aBTopceke npaso. OTPUMAHHS MATCHTIB 1 TILEH31H — 1e
BOK/IMBHEA 3aCi0 MapKETHHrY IHTCICKTyanpHOro Kamitamy ¢ipmu. Toprisias
OTPUMAHUMH JIILCH3IIMU - 1[¢ HOro moAanbiini po3BuTok. HaliGuibun npruHIANOB]
JUTd BUPILICHHS B MAapKCTUHTY TILEH31H mpobnemu LiHOYTBOpeHHA. (OCHOBHHX
METOAIB PO3PaxVHKY LIHM JINEH31 ABa: HA OCHOBI PO3MIPY NPOrHO30BAHOTO
NpUOYTKY TOKYILS 1 HA OCHOBI posnTi (MEPIOAWYHHX BiApaxyBaHb y BUIVLLAL
(hIKCOBAHUX CTABOK).

3. MapketuHr ToBapHUX 3HaKiB. LleH pizHOBHI MapkeTHHTY niepeadadae akTUBHY
poboTy 31 CTBOPCHHS, MIABHINCHHS LIIHHOCTI, MPOCYBAaHHS 1 HPOAAXKY OPCHIB.
Bpenn motpiOeH BUPOOHUKAM 1 TOPTIBLIFO HACAMIICPE [JIsl TOTO, 100 MOKYIEIh HE
BiIUyBaB OaKaHHS MEPEBIPATH AKICTh TOBAPY 1 OYB TOTOBHH 3aIIATHTH 33 TOBAP
Olblie, HDK 3a aHAJOrIYHMMY, ane O0e3 OpeHay. bpeHauHr mepeadauae KOMIUICKC
1HbOpMaLIHHUX PO3POOOK 13 3aTVUCHHS PI3HUX CIECUIANICTIB Y ramy3l CKOHOMIKH,
COLIIOJIOTIT, MCHUXOMOTIi, CEeMIOTHKHM, Au3aiHy TOIo. OCHOBOK CIY:KUTh 3arajbHa
MapKETHHIOBA KOHLICMINS, IO BKIOYae npuBatHl kouuemnuii PR, pekmamu,
MPOCYBaHHS, MPAMOI MOIITOBOI PEKIAMH, BUCTABOK, PO3MIIICHHS MPOIYKTY TOLIO.
l'onoBHHMIT apryMeHT MapKeTHHTY OPCHIIB — iXHS LIHHICTh A TIATPUEMLIB, IO
BHU3HAYAETbCS CTYICHEM BH3HAHHA CIOKWBadamu. [OnOBHA MapKeTHHroBa
XapakTepucTUKa OpeHxy — npuxuibHicTs nokyvomis (brand loyalty), mo
BHUMIPIOETHCS KIJIBKICTIO MOKYIII(B, SKI BIAJAOTh MEPEBAry MAHOMY OpeHIY Ha
nporuBary iHIMM. [lpyruii 3a 3HAUCHHSAM TMOKa3HUK OpeHxy — LE CTYMiHb
noiH(opMOBaHOCTI MOKYIIIB mpo OpeHy (brand awareness) [4].

4. MapkeTuHr opraHizamiiHoi cTpykTypu ¢ipmu. OprasizaniiiHa CTPYKTYpa B
CHCTEMI VIIPaBIiHHA Ma€ TONOBHE 3HaucHHA. BoHa BinoOpaskae piBEHb COLIATBHO-
CKOHOMIYHOT'O PO3BHUTKY Oprasizamii Ta il MCEHEIKMCHTY, CTyHiHb TEXHIKO-
TEXHOJIOTIYHOI 3PLI0CTI, (bopMH oprauizarii BHpo6HHuTBa Ta 1HII 00 €KTHUBHI
O3HAKH PO3BHTKY o0’exta 1 cy0’exta ympaBmiHHA, Horo dinocodiro, crpaTterito,
3arajdpHy OpPIEHTALI0 PUHKY. [l MapKeTHHTY OpraHizamiiHOi CTPYKTYpH $ipMu
BAXUIMBO, OO I CTPYKTypa Oyna IMO3WLIIOHOBAHA [T KIIIEHTIB HE TLIBKH SIK
BIKpHTA, i€ 1 AK CydacHa, JUHAMIYHA, IO AACKBATHO BIIOOpaXkae CTPATCTIvHI
yCTaHOBKH (hipMHu, il OpPIEHTAII0 HA CIIOKMBAYA 1 HAAAE€ MOMKIUBOCTI A1 HAWOUTBIIT
MOBHOTO PO3KPUTTS MOTCHLIATY HE TITbKU camoi ¢ipMu, a U THX opraHizamid Ta
OKPEMHX 0OCI0, SIKi 3 HEIO B3aEMOIFOTh YEPE3 PEATI3aLIi0 MPUHIIUITIB TAPTHEPCTRA.

5. MapkeTuHr KyJnbeTypH oprasizaiii, ¢GipMu. ¥ bOMY MApKCTHHIY BUPIIATBHY
pone Bimirpae IHCTpyMeHTapiii 3B°s3kiB 3 rpomanckkicTio (PR). Takox Bemmke
3HAUCHHS Mae Micisg ¢ipmu [4].

Hayxoei npayi HYXT N 53— 8 ——— 191



EKOHOMIKA I COL[IATbHHH PO3BHTOK

6. Mapketunr cooxuBuoro (KaleHTchkoro) Kamitany. CrnokuBumii  abo
KJIIEHTCHKUH KAMTAI — I KAITaJ, IO CKIATAETHCH 13 3B A3KIB 1 CTIHKUX BIJHOCHH
3 KITieHTaMH Ta cnokuBadaMu. OJHA 3 TOMOBHHUX LiNeH (OPMYBAHHS CIIOKHBYOTO
KaIlTany — CTBOPCHHS TaKOi CTPYKTYPH, KA AO3BOJISAE CIOKUBAYY MPOIYKTHBHO
CHITKYBATHCS 3 ICPCOHATIOM KOMITaHii.

VYce yacrinie B KOHKYPCHLII 32 CIOXKHMBa4a MEPEMararoTh Ti, KOMY BIAETHCS
CTBOPHTH TOBap, SKUH HE MPOCTO MAa€ MEBHI (PYHKIIOHANBHI «TEXHIYHI» SKOCTI 1
Oc3meyHUll V BUKOPHUCTaHHI, ane H CYNPOBOMKYETHCS BIAMOBIZHHM CEPBICOM,
CIIPUSIE TABUINCHHIO COLIAIBHOIO 1 OCOOUCTICHOTO CTATYCY KIIEHTA, IO BHOCHTb
BKIaJA B IICBHY OCOOHCTICHO-3HAYUMY JUSNBHICTB KIIEHTa, HOrO PO3BUTOK,
0co0NMBO CaMOPO3BHTOK. ¥ CY4aCHOMY MapKCTHHIY B pomi cnokuBavya BHCTYTIA€
HE TUTBKH KIHIEBHU KIIEHT, ane U yCl IHIN YYACHUKH PUHKOBHX BIJHOCHH — Ji€
TPHHIHIT MOCTIHHOI 1HBEPCIi MOKYII 1 MPOAABL: BOHH IOCTIHHO MIHSIOTHCH
MICIISIMH, POJIsiMU [4].

7. 3B’M3KH 3 KII€HTAMU — MApPKETHHI' JOBFOCTPOKOBHX MAPTHEPCHKUX BITHOCHH
(MJI1B, Relationships Marketing) — e Gaasc IHTEPECIB TPHOX FOOBHUX CYO €KTIB!
CTHOXHBAYa, CYCNUIBCTBA, BUPOOHHKA; INC TOYHIIIC — CHOUTBHICTD BIAYVTTIB 3i
CTIOXKHMBAUCM, CTABICHHA MO KJIIEHTA, 9K OO caMoro cebe, aje 3 ypaxyBaHHSIM HOro
iHauBiAvanpHOCTI. Lle cyuacHmit eTam po3BHTKY CTPATErivHOro, COLIaabHO-CTUYIHOTO
mapkerunry. Cy0’extavu MJIIIB BucTymaroTe BUPOOHHKH, CIIOKUBAYl 1 MOCEpEa-
HUKH. JIOBip4i BIZHOCHHH B CYYaCHHX YMOBAaX CTAIOTh BAKIMBIIMMH, HDK HH3bKI
LIIHY, aKTHBHE (1 HaB S3NMMBE) MPOCYBAHHS TOBAPY, CYYACHI TEXHOMOTI] (X0ua BiH caMm
HA HUX CITUPAETHCA). [HAMBIAyaTpHUH MApKETHHT BXKE CTAB OCHOBOKO HOBOT'O CTHIIO,
HOBOT'O PI3HOBHAY VIIPABIIHHSI — MCHCIKMCHTY B3a€MOBITHOCHH 31 CIIOKHBAYAMHU
(Customer Relationship Management — CRM). Po3BuHEHICTE 1HAMBIAYAIBHOTO
MAapKETHHTY 1 KOHKPETHI MPHKIAAN HOro pearizanii — HaHOUIbII Ai€BHUIH apryMEHTH
CTHIOXKHUBYOTO KarmTamy GpipMu.

BucHoOBKM

JisabHICTh 13 3aCTOCYBAaHHS BXKE HArpOMa/KCHUX 3HaHb W OTPUMAHHS HOBOI
iHopMaLii CTBOPIOE mepeayMOBH LUt (POPMYBAHHS OpraHizamii, o HABYAETHCS, &
MapKETHHT 1HTEICKTYANBHOIO KAMITATY CTBOPIOE YMOBH, 34 SIKUX HEMaTepialbHi
AKTUBH MIATPHEMCTB [ICPETBOPIOIOTHCS B PI3HOBU/ IHBECTHULIIH.

Ha ngep:kaBHOMY piBHI PO3BHUTOK MApPKETHHTY IHTEICKTYAIbHOTO KAmiTaly
3HAHb IOBUHCH 3A1HCHIOBATHCH 32 TAKUMH HANPsIMaMHU:

— npuabaHHsS ¥ ajanTaiis TI00aJIbHUX 3HAHb, HEMATCPIATBPHUX AKTUBIB, a
TaKOX PO3BUTOK C(hEPU 3HAHD HA MICIICBOMY PIBHI,

— IHBECTHUILII B JIOACHKUH KamiTaa JUis PO3LIMPSHHS MOXKIHBOCTCH 3aCBOEHHS
Ta 3aCTOCYBAHHS 3HAHB;,

— IHBECTHUIIIi B TEXHOJIOTII, IO AOMOMArarTh 300yBaTH 1 3aCBOKOBATH 3HAHHS
[6, c. 95].

PosBuTok cyuacHMx iHHOBamIMHUX 1HQOPMAIINHUX TEXHONOTIH BH3HAYAE
OCHOBHI 3aBJAHHS Y cq)epl MapKETHHTY 1HTCJ‘ICKTyaHbHOFO KariTany:

— aKYMVITIOBAHHS IHTCICKTYATbHOT'O KaITITAITY;

— BHUSBIICHHS Ta MIOIIMPCHHSA HasgBHOI iHpOpMAaLii 1 JOCBIAY;

— CTBOPEHHS NEpPeIyMOB TS IOLIUPEHHS ¥ mepenadi 3HaHs [6, ¢. 96].
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MAPKETUHI UHTENNEKTYAJNIBHOIO KANMUTANA

0.A. Kapmok
AKumomupckuii 2ocyoapemeennvlii ynugepcumem um. Heana @panxo

B cmamve coOenana noneimka aHAnU3A  NOHAMUIHO20 aNNApama  mMepMuHo8
CMAPKeMUHS ~ 3HAHUTLY, (MAPKeMUHE —UHMENNeKMYATbHO2O — KANUMAndy U Ux
coCmaenAWux eMeHmos. Paccvompervl Memoowbl OYeHKl UHMELIEKMYAIbHO20
KANUMaia KOMIAHUL, COPMUPOBAH KOMIIEKC MApKemuHaa 0l chepul 00pazoeanis
KAK € NO3UYUU Npooasyd, max 1 NOmpeoumes.

Krouesvie cnosa: MAPKeMUHZ UHMEIeKmydilbHOc0 Kanumaid, MAapKemune SHAHUU U
06pa30@ayuﬂ, KOMPAIEKC MApKemuHed, MApKemune Opeanu3dyuoOHHO20 KAanumdaid,
MApKemune nompe6umeﬂb01<oeo Kanumand, Memoobl OYCHKU UHMEIIEKN)IbHO20
Kanumaid.
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